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Congratulations to Band member Radoslav (Rado) Danilak 

for receiving the Pribina Cross First Class, which was 

awarded to him by the Slovakian President Andrej Kiska for 

innovations in data storage and processing at a state awards 

ceremony held in Bratislava in January. Born and raised in 

Slovakia, Rado received the award for outstanding merit in 

the economic development of Slovakia in the areas of 

business and information technology, as well as for his work 

developing the Prodigy Universal Processor Chip, the 

smallest and fastest general purpose, 64-bit processor, 

requiring 10x less power and reducing processor cost by 3x. 

Pat Guerra, with the help of several other Band members, is organizing a workshop on “Tax 

Considerations in Angel Investing” on May 20th from 11:30 AM until 2:30 PM at TechCode, 

which in May is moving from their current location in Mountain View to 385 Moffett Park Dr 

in Sunnyvale (not to be confused with 385 Moffett Blvd in Mountain View). Two interesting 

topics that will be covered are using one’s self-directed ROTH IRA as a tool to goose angel 

returns and some often-overlooked provisions in the Qualified Small Business Stock tax code 

that allows for taking angel investment losses (in the rare event you ever have any) to offset 

your ordinary income. Attending could be a profitable two hours (http://bit.ly/art-deal).  

Band member Jaleh Daie, Chair of the AgFood Tech Group was interviewed by Rabobank on 

“Food and agtech investors want to change the world - Impact investors on funding the future 

of food.” I thought you would enjoy reading the article (http://bit.ly/agtech-impact).  

Applications are now open for our annual Mentor Day on May 1st from noon until 6:00 PM 

at Hanson Bridgett (425 Market Street, San Francisco). Mentor Day will provide 50 startups 

with the opportunity to meet 2-3 Band members for 45-minute conversations about their 

business and readiness for angel funding. Here is how you can help make this another 

successful Mentor Day: (1) Volunteer to be a mentor, and (2) Get the word out to startups you 

are working with, your favorite accelerator, and/or colleagues who work regularly with 

startups (accountants, attorneys, bankers, PR firms, etc.). If you would like to be a mentor or 

refer a company to participate, please visit this link to register (http://bit.ly/2019-mentorday).   

 

 

- Ian 
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Welcome New Members 
David Warriner-Brown is CEO and co-founder of Pan Albion Group, a private real estate 

investment and development company which has been active for 29 years. Pan Albion has 

transacted about 75 real estate developments in the U.K. In 2003, David became a partner in 

the Enterprise Accelerator in Cambridge and in 2009 established Firecrest Estates through 

which he has invested in a variety of U.S. based medical and tech companies, including Lyft, 

Procept Bio Robotics, Curemetrix, and many others. He is a founding investor in IECX a 

Crypto currency exchange based in Malta and Copperstate Farms the largest medical cannabis 

grower in Arizona. Previously, he was an Investment Consultant with Knight Frank in 

London. David holds a Bachelor’s degree in Estate Management from Oxford Brookes University. He is a member of 

the Royal Institute of Chartered Surveyors in the U.K. 
 

  

Dan Forootan is a technology entrepreneur with over 20-year experience in the hosting, 

managed servers, and email marketing industries. He has two exits and is looking to bring his 

expertise in SaaS/B2B, demand generation, and strategic management into investing in and 

helping startups succeed. Currently, Dan is CEO and President of Ryzeo, a company he 

founded that helps small e-commerce businesses gain access to their web analytics data. Prior 

to starting Ryzeo, Dan founded StreamSend, an award-winning digital marketing platform 

offering email and social media marketing, automated content curation and management, and 

behavioral automation. StreamSend was acquired in 2017 by J2 Global (NASDAQ: JCOM), 

provider of Internet services. Previously, Dan founded EZ Publishing, a web hosting company which he started when he 

was 16 years old. EZ Publishing was acquired in 2004 by Hostopia, a division of Deluxe (DLX: NYSE). Dan holds a 

Bachelor’s degree in Political Science, Managerial Economics from University of California, Davis. 
 

  

Portfolio and Recent Presenter Updates 
Portfolio Company Car IQ (October 2017 Dinner, July 2018 Second Look) has signed a term sheet for their $6 million 

Series A round at $15 million pre-money valuation, led by Quest Venture Partners and a supporting syndicate. The round 

will close on April 4th. Several Band members have already committed, and if you are interested in investing, please 

contact Founder & CEO Sterling Pratz (415-601-6579; sterling@cariq.xyz). Previous Band investors are: Jim Ashford, 

Katherine Glassey, Jack Guedj, Jayesh Sahasi, Jacques Vallee, Bill Shapiro, and Hobert Wai. Car IQ is developing the 

first service and payment network for cars, that will enable large fleets to pay for their own services autonomously.  

Portfolio Company OneDome (April 2018 Dinner), which launched their immersive entertainment destination on 

Market St in San Francisco in October, has served over 50,000 guests and is currently on a $7 million annual run rate! 

This month, OneDome started hosting San Francisco’s first Immersive Dining experience (F.E.A.S.T. Fine Dining, 

Entertainment, Art, Story & Technology) with 500 pre-registrations in two days. FEAST is a dining experience like no 

other; with projections on the table around you. Carol Sands, Phil Strause, and Ian Sobieski all had a wonderful dinner 

there on Monday. Go if you can: view a video at (http://bit.ly/onedome-FEAST).  

Cello Lighting (January 2019 Dinner), sponsored by Band member Peter Hsi, is in final stages of due diligence with the 

Band. There is a soft circle of $150K committed from 4 members. The target closing date is end of March. If you are 

interested in investing in Cello Lighting, please contact Peter Hsi (p_hsi@yahoo.com) so that he can provide you with 

the final due diligence report. Cello Lighting connects outdoor lighting with affordable and reliable solutions. 

Raydiant Oximetry (February 2019 Dinner), received ‘Breakthrough Device’ status by the FDA in October 2018, for 

their development of a non-invasive fetal pulse oximeter to aid in the detection of fetal distress resulting from hypoxia. 

With due diligence completed, the first round, a preferred stock offering, alongside the VC firm, VCapital of Chicago, 

is closing at the end of March. Contact: Band Co-sponsors Bill Shapiro (shapiro.bill@gmail.com) and Hector Casab 

(t.hector@casab.com), as well as Raydiant CEO Neil Ray (neilray@raydiantoximetry.com).  
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subscription-based sales model for increased accessibility 

and will take advantage of a proven business model, 

hearing aids, which has the same demographic and price 

points. Competitive visual aids today are unsatisfying 

because they offer only magnification, or are Virtual 

Reality (VR) thereby further limiting the user’s mobility 

and causing side effects such as dizziness. These devices 

limit the field of view and rob them of their remaining 

peripheral vision and are not adaptive to the user’s visual 

deficit or their environment and habits. 

Eyedaptic’s capital efficient model is enabled with the 

focus on software and systems, and by leveraging the best 

open market AR glasses. Along with a team that has 

technology backgrounds with successful exits and a 

medical team that includes the top Ophthalmology Retinal 

Specialists and Low Vision Optometrists, Eyedaptic has 

spent only $900K to date to develop its product with a 

tight coupling to end customers.  With a planned product 

introduction mid-year Eyedaptic is raising $750K (on a 

convertible note with a $6.9M valuation cap to get to $1M 

ARR by the end of the year. A further raise of $750K will 

get the company to break even by mid-2020.   

 

AROVIA, INC, sponsored by Band member Irina Meyer, 

will be presented by CEO and Co-Founder Alex Wesley 

(303-900-2767; alex@arovia.com). Arovia’s mission is to 

give you the freedom to work or play wherever you want 

by, ultimately, making a pocketable full-size TV or 

computer monitor.   

Arovia believes that because displays larger than 20-

inches dominate the home (big screen TVs) and office 

(desktop computer monitors) and because portability is a 

necessity, there is a large market for large and portable 

displays (at least $2 B/year in U.S.). Arovia is the first 

company to make a large and portable display: Arovia’s 

first product, SPUD, the Spontaneous Pop-Up Display is   

. 
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EYEDAPTIC, INC, sponsored by Band member Art 

Reidel, will be presented by CEO and Founder Jay 

Cormier (978-809-0678; jay.cormier@eyedaptic.com). 

Eyedaptic offers unique software, embedded in AR 

glasses, which helps simulate natural vision for those with 

retina-related vision loss, such as AMD. There are over 

150 million people worldwide who suffer with AMD with 

no cure or therapy and are losing their central vision, as 

well as their independence. The Eyedaptic visual aid 

solution optimizes the remaining peripheral vision, with 

natural vision software, to improve their quality of life.   

The technology is validated with data from clinical trial 

and beta users, and is an FDA Class I Exempt device.  The 

visual aid has been developed in close conjunction with 

Key Opinion Leaders in retinal ophthalmology and low 

vision optometry.  The technology has been proven across 

user focus groups, with improvement in visual acuity, as 

well as efficacy established for tasks of daily living 

through peer reviewed clinical trials. The prototype 

solution is deployed with early beta users in their homes, 

with production code, and shows increasing frequency and 

duration, as well as a variety of use cases.   

The robust patent portfolio with 16 filed patents (9 

provisional and 7 patents pending), trademarks, and 

Freedom to Operate revolve around three themes: (1) the 

software and algorithms for image processing in visual 

aids; (2) the integrated hardware hooks for augmented 

reality low vision systems; and (3) most important, the 

unique adaptive AR visual systems, that adapt not only to 

the user’s visual deficit but their habits and environment, 

as well.   

Clear Market Channels are available with only fragmented 

competition. The channel model comprises two products, 

one in the low vision eye care channel for end stage AMD 

sufferers and a second in mainstream optometry channels 

for less afflicted sufferers. Eyedaptic plans to offer a             

. 

MARCH 2019 PROGRAM 
 

The Deal Screening Committee met on February 27th and chose from among the 71 companies under consideration the 

following deals: EYEDAPTIC, sponsored by Art Reidel, offers unique software embedded in Augmented Reality 

(AR) glasses, which helps simulate natural vision for those with retina-related vision loss, such as Age Related Macular 

Degeneration (AMD); AROVIA, sponsored by Irina Meyer, gives you the freedom to do more in more places by, 

ultimately, making a full-size TV or computer monitor that fits in your pocket; and DEEP BLUE, sponsored by Mike 

Bates and Rich Juelis, is developing a novel hernia mesh to address the unacceptably high rate of hernia occurrence 

and recurrence.  
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a battery-powered, high-resolution 24-inch display (4 

times bigger screen area of laptop, 30 times screen area of 

smartphone) that collapses to the size and weight of a 

book.  SPUD works like a pocket projector connected to a 

ruggedized umbrella, enabled by patent-granted 

technology (2 utility and 1 design patent granted and other 

patents pending in the U.S. and worldwide). SPUD has 

been featured on The Today Show, CNBC, Mashable, 

ZDNet, and the Discovery Channel. Arovia completed 

Hax, the top hardware startup accelerator. 

Arovia has pre-sold 2000 SPUDs at an average sell price 

of $399 + shipping for a total of $880,191. 70% of the 

initial customers are business travelers/road-warriors (e.g. 

auditors, consultants, product managers, project 

managers, entrepreneurs, salespeople, application 

engineers, etc.) who use SPUD in a variety of locations 

like the client site, hotels, AirBnbs, coffee shops, co-

working spaces and different parts of their home and 

workplace, creating an ad-hoc office, anywhere in the 

world. To acquire these customers, Arovia used $80,251 

of Facebook Ads, targeted at this road-warrior persona.  

E.g. even on a pre-sale basis, when the customer needed 

to wait for the product to arrive, Arovia has a return on ad 

spend of 10:1, when 4:1 is considered very good for a 

normally selling product.   

Arovia has already set up the new supply chain and 

manufacturing processes necessary to mass produce 

SPUD, which mitigates future manufacturing risk. At the 

end of January, Arovia began shipping to happy 

customers:  only one customer requested a refund and over 

90% were likely or very likely to recommend to a friend 

or colleague.    

Arovia will continue to scale sales, initially by continuing 

the successful online direct sales, while continuing to 

refine and expand its product line. As Arovia continues to 

scale, exit opportunities are expected from large consumer 

electronics companies.  Potential buyers have already 

begun meeting with Arovia.    

Arovia’s current raise is its oversubscribed seed round 

where $1.28 M has been raised on a note with a $6.9 M 

valuation cap, 20% discount, 8% interest, with $220 K 

remaining before Arovia increases the cap on the note or 

goes directly to Series A financing. Funding will be used 

for the development and launch of SPUD v2, which 

Arovia plans as the first mass market version.   

 

DEEP BLUE MEDICAL ADVANCES, INC, sponsored 

by Band members Mike Bates and Rich Juelis, will be 

presented by CEO Bill Perry (408-242-9323; 

bill@deepbluemedical.com). Deep Blue is developing a 

novel hernia mesh invented by a leading hernia expert at 

Duke University to address the unacceptably high rate of 

hernia occurrence and hernia repair failure. Their products 

will impact the $1.1 billion global hernia market.  

Hernias occur and repairs fail at a high rate. There are 400K 

abdominal hernia repairs each year in the USA incurring 

~$6 billion of clinical cost, and yet 10% to 30% of these 

fail within a few years. Hernias often occur after previous 

surgeries when sutures pull through tissue (known as 

“cheesewiring”) and often recur after repair due to failure 

at the suture anchor point when sutures pull through mesh 

or tissue. This happens because abdominal pressure can 

exceed the strength of the traditional anchor point.  

Deep Blue’s novel T-Line hernia mesh with integrated, 

knit extensions eliminates the key point of failure for 

conventional mesh. The company’s unique anchoring 

approach is 275% stronger than conventional mesh and is 

faster, easier and less invasive to apply. It requires less 

mesh and less dissection compared to traditional mesh.  By 

sewing in a little of the extension with a simple lock stitch 

or clip, the anchor strength is dramatically increased and 

because the anchor is actually the mesh itself, tissue grows 

into the anchor which makes it stronger over time.  

The team is experienced and proven. CEO Bill Perry has 

been doing medical device start-ups for over 25 years, has 

raised more than $100 million and been part of four exits 

and one IPO, and has more than 15 medical device 

launches, 20 business development deals and multiple 

regulatory approvals. The Inventor, Dr. Howard Levinson 

is a hernia surgery leader at Duke, a published hernia 

author and podium speaker. Deep Blue is working with a 

top medical textile manufacturer who makes mesh for 

several large players.  

Deep Blue will get FDA 510K Clearance in Q4 this year 

and launch in Q1 2020. It has met twice with FDA already 

with very successful results. 

The company has gone far on very efficient capital usage.  

It has received $2 million of non-dilutive grant and award 

funding including a $1.3 million SBIR Ph II grant, more 

grants are in process, and it has closed two convertible 

notes worth $800K. 
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Deep Blue has a world class Scientific Advisory Board 

with leading surgeons who are past presidents of the 

Americas Hernia Society and key luminaries from top 

institutions like Cleveland Clinic and UCSF. It has two 

long-term swine studies with excellent data, and several 

scientific publications. The IP is licensed from Duke and 

NC State in three key areas. 

Their competition is conventional synthetic mesh with 

four main players that have 80% of the market (Bard, 

Medtronic, Ethicon and Allergan) and multiple companies  

with the other 20%. It is a mature market that is hungry for 

innovation and has an excellent universe of acquirers or 

partners.  

The $1.75 million A Round will get the company into 2H 

2020 with an FDA 510K, alpha clinical launch, first sales, 

prototypes of the next products and the start of a multi-

center clinical trial. With these milestones, Q2 2020 is the 

first potential exit point, and its second exit point will be 

Q3 2021 with more sales and results from the multicenter 

trial. 

PILOTLY, sponsored by Band member Ron Burns (408-

483-1701; rburns@bandangels.com), will be presented by 

Founder and CEO James Norman (510-410-1542; 

jnorman@pilot.ly). 

Pilotly is the consumer insights platform for video, 

making complex research simple, fast and cost efficient 

for any organization spending against media content. The 

Pilotly interactive video experience collects data and 

Instant Insights platform leverages their proprietary AI 

algorithms to correlate responses with moments within the 

video as well as benchmarked response to core content 

elements to produce actionable insights for its clients.   

Today Pilotly is rapidly becoming the platform of choice 

in entertainment (clients include, CBS, Viacom, NBCu, 

Ovation TV) and the company is growing familiarity / 

usage amongst ad agencies, brands and even podcasters 

(clients include, Dolby, Doner, Kasner, All Def Digital).  

In Q4 2018 the company mastered its ‘land and expand’ 

sales process giving it a strong start to 2019 with $190K 

ARR and $68K in transactions as of mid-February. 

Comparatively, the company had $180K total in revenue 

in 2018. 

Pilotly is the only platform capable of capture audience 

feedback on any device and within a variety of contexts. It 

can not only stream in full-screen format but also within 

the Facebook feed and Snapchat Discover. In 2019, the 

company is excited to continue expanding their platform’s 

data collection and processing capabilities by integrating 

3rd party partners, including, Affectiva, CANVS, and           

. 

VoxPopMe. It is the company’s goal to make Pilotly the 

platform of record for any organization spending against 

content; after all, Qualtrics sold for $8 billion last quarter 

not just because of their revenue related to research 

studies, but because of their experience platform that was 

helping organizations find value in disparate data sets.  

Their integrations will be the company’s first steps 

towards making their dashboard a powerful business 

intelligence tool that provide actionable insights for data 

beyond client Pilotly studies.   

James Norman, CEO, has been building companies online 

since 1996. He built one of the first video aggregation 

platforms, Ubi Video, learning to code in the process and 

eventually attracting an IP acquisition offer from a cable 

company. Hector Osorio, CTO, has had three exits, 

including an IPO as co-founder and Flixster’s sales to WB 

while he was their lead developer. In addition, there are 

three other talented full-time employees supporting in the 

capacity of sales, research, and development.   

Pilotly was in the 500 Startups Batch 16 and raised $480K 

in pre-seed funding from Launch Capital, Backstage 

Capital, BlueNote VC, and Galvanize Ventures. The 

current Seed Plus round is $2.5 million and has yet to be 

priced. Angels who invest early can to place money into a 

SAFE at a discounted valuation cap of $7 million (Pilotly 

predicts $8.5 million pre-money pricing). The SAFE will 

close on March 31st, and the Seed Plus will close in late 

April 2019. The current VC investors are exercising their 

pro-rata in the series Seed Plus round. 
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“SECOND LOOK”  
The “Second Look” Lunch will be on Thursday, March 21st from 12:00 PM to 3:00 PM at The Bently Reserve (400 

Sansome Street, San Francisco). In addition to Eyedaptic, Arovia, and Deep Blue we will hear an update from Band 

portfolio company Pilot.ly (September 2017 Dinner) that is currently fundraising. 
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Announcements and Special Interest Group (SiG) Updates 
Dubai Future Accelerators (DFA): is an initiative by the Dubai Future Foundation (Government of Dubai) which 

invites start-ups and scale-ups from around the world to work hand-in-hand with the government partners on set projects 

('challenges'). If all parties see a potential to continue their collaboration, they sign a Memorandum of Understanding 

and work on a pilot project post cohort. DFA covers travel and accommodation for 3 team members per participating 

company for the 9-week cohort and does not take any equity. Challenges: DHA (Accelerate Patient Recovery, Increase 

Accessibility to Health Care, Accelerate Diagnosis, Enhance in-patient and out-patient experience); DP (Prediction 

Police, Digital Observatory for the Future of Police, Traffic Congestion); DEWA (Future of Energy); RTA (Mobility 

Infrastructure, Manage & Personalize Customer Experience); KHDA (How can we thrive and succeed in a degree-free 

world?); DM (Wastewater Treatment, Innovative Irrigation Techniques, Treatment of Rustling Sludge); Etisalat Digital 

(Multicloud, Industrial IoT, Insurance-on-Demand). Application deadline for the 6th cohort is Thursday, March 

21st. If you would like to nominate any of the Band’s portfolio companies, contact (sonja@bandangels.com) to receive 

a ‘Golden Ticket’ application code. Overview: (http://bit.ly/DFA-overview) and (http://bit.ly/DFA-Cohort6).  

Accelerators: will attend the Y Combinator Demo Day on Monday, March 18th and Tuesday, March 19th in San 

Francisco, as well as the KiwiTech Female Founders' Demo Day 3.0 on Wednesday, March 27th at 5:00 PM in San 

Francisco. The UCSF Entrepreneurship Center’s Startup 101 Pitch Night is on Wednesday, April 10 at 5:30 PM at 

UCSF Mission Bay in San Francisco. Contact: Sonja Markova (sonja@bandangels.com).  

AgFood Tech: will meet on Monday, April 15th from 11:30 AM to 3:00 PM at Royse Law (149 Commonwealth Dr, 

Suite 1001, Menlo Park). Contact: Jaleh Daie (jdaie@bandangels.com). 

“Art of the Deal”: will have a workshop on Monday, March 25th from 11:30 AM to 2:30 PM at Carr & Ferrell (120 

Constitution Dr, Menlo Park) on the topic "Cap Tables: What to know. Modeling the investment. Implications for Term 

Sheet Negotiations”. Contact: Pat Guerra (guerra@bandangels.com).    

Blockchain: will meet on Monday, April 1st from 11:00 AM to 2:00 PM at Baker Botts LLP (101 California St, San 

Francisco). Contact: Daniel Joensen (daniel@bandangels.com).  

Digital Disruption: will meet on Thursday, April 11th from 10:30 AM to 3:00 PM at the Band’s office (750 Battery 

St, 7th Fl, San Francisco). Contact: Dave Krauthamer (dkrauthamer@bandangels.com). 

Energy: will meet on Tuesday, April 2nd with a guest speaker and on Tuesday, April 9th for office hours at Larry 

Kelly’s office (1060 La Avenida, Mountain View). Contact: Larry Kelly (lkelly@kellyven.com) for details. 

HardTech: will meet on Monday, April 8th at TechCode (1172 Castro St, Mountain View) from 11:00 AM to 3:00 

PM. Contact: Kurt Petersen (kurt.mems@gmail.com) and Bruce Walicek (bwalicek@bandangels.com). 

Life Science/MedTech: will meet virtually via a web conference on Wednesday, March 20th from 11:00 AM to 2:00 

PM. Contact: Craig Pritsky (cpritsky@bandangels.com), as well as the SiG chairs Mike Bates (mbates@gmail.com) 

and Rich Juelis (juelis@sbcglobal.net). 

Luminary: will meet on Monday, April 1st from 4:00 PM to 6:00 PM for a fire side chat with Jan Mühlfeit, former 

Chairman of Microsoft Europe. His new book “The Positive Leader: How Energy and Happiness Fuel Top-Performing 

Teams” is based on his own leadership experiences at the Microsoft. Given that the event will be in the Richard and 

Barbara Pivnicka residence in Woodside, to facilitate an engaged dialogue in an intimate setting, the attendance is 

limited to 25 persons on a first-come-first-serve basis (http://bit.ly/luminary-sig). For those members that wish to hear 

Jan speak and RSVP after the cut-off, the NASDAQ Entrepreneurship Center in San Francisco will be hosting him on 

Tuesday, April 2nd from 5:30 PM to 7:30 PM for their “Author in Residence” program (http://bit.ly/nasdaq-author). 

All Band portfolio CEOs are invited to the NASDAQ event.  

Software: will be holding its annual “AI Day” on April 3rd from 12:00 PM to 4:00 PM at Carr & Ferrell (120 

Constitution Dr, Menlo Park). If you would like to nominate companies to present, please contact Ron Weissman 

(weissman@bandangels.com) and Armando Viteri, co-organizer of AI Day (armando5@earthlink.net). Additionally, 

the Software SiG will meet for its regular meeting on Wednesday, April 10th at Carr & Ferrell from 11:00 AM to 4:00 

PM. Contact: Ron Weissman and Ron Burns (rburns@bandangels.com).  

VC: will meet on Tuesday, March 19th from 11:30 AM to 2:00 PM at TechCode (1172 Castro St, Mountain View). All 

members are welcome to attend the speaker presentation from 12:00 PM to 1:00 PM with Andrew Byrnes, Investment 

Director of Comet Labs, the venture arm of Legend Holdings i.e. Lenovo (https://cometlabs.io). Contact: Jack Guedj 

(jackpguedj@bandangels.com) and Bill Loesch (bill@loeschmail.com). 
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