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- Ian

This year marks the 25th anniversary of the founding of the Band of Angels. In that time, 

we’ve invested capital into 400+ companies, had 61 acquired and 11 go public. We’ve had 

great success but also 150+ failures and know that this is a financial game of a few winners 

offsetting many losers. But it’s also much more than a purely financial activity. In 2018 we 

held one hundred and twenty (120!) in-person Band affiliated events; incredible! One glance 

at the weekly “This Week at the Band” email testifies to the range of non-financial activities 

of our group; from luminary speakers to mentoring activities, from company appraisals to 

technology deep-dives. The numbers above are only part of the story of how members of the 

Band have helped create thousands of jobs, supported hundreds of entrepreneurs, and helped 

bring new technologies to market. Congratulations! 

We grew by 34 members in 2018 and now have 166 full members of the Band of Angels. 

We’d like to keep growing in 2019; so think for a moment if you know of any folks who 

would make good Band members and please mention them to Sonja or me.  We’ve maintained 

our membership requirement that potential members have a strong technical or operating 

background; but this means that in 2018 we rejected several applications for membership.  

It’s gratifying that we have the institutional strength and integrity to do this, but the only way 

we can keep growing is with your help. So please nominate good people. And please help us 

understand our current membership better by taking 3 minutes to complete this short survey 

of Band member demographics, professional expertise, and angel investing profile: 

(http://bit.ly/band-member-survey).   

Last year we had 3 M&A exits and as a group we invested in 23 deals, including 17 new 

financings (Basepaws, CNote, CoLabs, Combinati, Gravyty, Hupnos, HyperKey, Iris Vision, 

MisFit, Muzit, mxHero, OneDome, OnScale, PlayFull, RAM Medical, Snapwire, Strategikon 

Pharma) and 6 follow-ons that presented at Second Look (Car IQ, Kango, Nwave, 

Shyft/Crater, Twine Data, and Your Fare). The Software category leads in the number of 

deals funded with eleven (48%), followed by Life Sciences/MedTech with five (22%), Other 

with three (13%), and finally AgFood Tech and HardTech each with two (9%). Life 

Sciences/MedTech had the largest dollars invested (36%), followed by Software (30%), 

Other (16%), AgFood Tech (11%), and HardTech (7%). The average number of members 

investing per deal was 6 with CoLabs and RAM Medical having the largest number of 

investors, 19 and 11 respectively. Valuations ranged from $3.5M to $12M for new 

investments with an average of $6.3M, and from $7M to $22.5M for portfolio follow-ons. 16 

of the 23 Band funded deals were at a Seed stage, 4 at extended Seed, 2 Series A, and 1 Series 

B. In terms of location, 16 are Northern California-based and 7 out of the area (3 in Los

Angeles, CA and 1 in each Austin, TX, Boston, MA, New York, NY, and Springfield, OH).

I am looking forward to another great year at the Band! And on a personal note, thank you 

very much for the lovely LARGE card and gift and recognition given to me at the Holiday 

Party. It was very meaningful and appreciated. Happy New Year! 

http://www.bandangels.com/
http://bit.ly/band-member-survey
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Welcome New Members 
Assim Gupta has over 20 years of experience in software development with companies such 

as Oracle, Apple, Google, Facebook, and LinkedIn. Assim also has multiple certifications on 

various ERP/CRM systems and has designed and launched several products in areas like 

SaaS, eCommerce, mobile and enterprise applications. He is an intrepid entrepreneur with 2 

successful exits and 2 failures. Assim is CEO and Founder of Brown Deck Ventures and 

Close Loop, Inc., which provide software consulting services for startups and leading 

technology companies. He is Co-chair of the Software Committee at Keiretsu Forum and a 

frequent speaker and panelist at start-up pitch competitions and round-table discussions. 

Assim is Director at Read With Me, a neighborhood lending library/reading assistance for children from economically 

challenged families and a mentor at Big Brothers Big Sisters of America. He holds Bachelor of Engineering degree in 

Electronics and Computer Science from Punjab Engineering College and a Master of Business Administration in 

International Marketing and Finance from the Indian Institute of Foreign Trade. 

David Dressler is the Founder and CEO of Santa Cruz Strategic Consulting, Inc., a strategic 

business consulting firm that works with startups and small businesses to develop the right 

growth strategy based on their vision and market demands. David is currently an advisor for 

Silicon Catalyst helping startups developing semiconductor technology. David is also a 

member of Angels by the Sea where he is a startup investor and mentor to CEOs. Before 

founding Santa Cruz Strategic Consulting, he worked for 28 years in the technology industry 

in both Silicon Valley & Sacramento Valley. David started his career as an engineer and 

architect at a startup called Folsom Research Inc. developing coastal surveillance systems. 

After 10 years of design experience, David transitioned his career over to leadership roles in partnership management, 

business management and product strategy while at Intel Corporation and Micron Technology. David holds a B.S. in 

Computer Engineering from California State University, Sacramento. 

Monthly Meetings 

Deal Dinner 

Wednesday, January 16th  

6:15 PM - 9:00 PM 

Los Altos Golf & Country Club 

1560 Country Club Dr, Los Altos 

Second Look Lunch 

Thursday, January 17th  

12:00 PM - 3:00 PM 

The Bently Reserve 

400 Sansome St, San Francisco 

Deal Screening Committee 

Wednesday, January 30th  

11:30 AM - 2:00 PM 

Wilson Sonsini Goodrich & Rosati 

650 Page Mill Rd, Palo Alto 

Annual Signature Events 

Summer Party 

Thursday, July 11th 

6:00 PM – 9:00 PM 

Woodside Farm Vineyard 

1 Vintage Ct, Woodside 

Mentor Day 

Wednesday, May 1st 

12:00 PM – 6:00 PM 

Hanson Bridgett 

425 Market St, San Francisco

Portfolio Day 

Tuesday, October 1st 
10:00 AM – 6:00 PM 

Wilson Sonsini Goodrich & Rosati 

650 Page Mill Rd, Palo Alto

Holiday Party 

Tuesday, December 3rd 

6:00 PM – 9:00 PM 

Menlo Circus Club 

190 Park Ln, Atherton 
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Upon release, he co-founded DoYouRemember, the 

Internet’s most popular site for nostalgia. But Bronson 

was committed to helping men and women returning to 

society post-incarceration, so he began working at Defy 

Ventures, a prominent non-profit in the reentry space. He 

eventually assumed the title of Director in the 

organization’s New York office. But Bronson became 

convinced that addressing the social ills of 

unemployment—and resulting recidivism—required a 

dramatically different approach than business as usual. 

This meant attacking the problems with a very scalable, 

for-profit approach that would be enabled by technology.  

Prominent companies including Berkshire Hathaway, 

Denny’s, Shop-Rite, Mr. Car Wash, Mod Pizza, ADP, and 

Perdue Farms have accessed candidates through the 

platform. 

The company is raising $1 million as an add-on to its prior 

Seed Round raise through the issuance of SAFEs, with a 

$6 million cap, and no discount—the identical terms it 

asked more than a year ago. Funds will be used to build 

out its development team and e-commerce capabilities. 

CELLO LIGHTING, sponsored by Band Member Peter 

Hsi, will be presented by CTO and Co-founder James Pan 

(james.pan@CelloLighting.com; 650-387-0554). Cello 

Lighting invented LOSA (Lighting Oriented Sensing 

Actuator), a brand-new power line communication 

solution, which successfully conquers the issues of 

attenuation and interference plaguing traditional power 

line communications for decades. With LOSA, all outdoor 

lighting can be connected by existing power lines with 

unlimited transmission range and zero interference.  The 

cost and efforts of connecting outdoor lighting is reduced 

at least 10 times compared to existing wireless solutions, 

e.g. ZigBee, GSM/4G.

According to DoE report, the U.S. annual energy saving 

potential for connected outdoor lighting is about $20 

billion (53% saving). With the breakthrough of LOSA, 

Cello can emerge as a significant player in the connected 

.
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70 MILLION JOBS will be presented by CEO and Co-

Founder Richard Bronson (Richard@70MillionJobs.com; 

786-457-4343). The company has built the first national, 

for-profit employment platform for people with criminal 

records. In less than a year, they have attained profitability 

while facilitating the employment of nearly one thousand 

deserving men and women. 

70 Million Jobs is addressing two big problems: first, there 

are 70 million Americans—one in three adults—who have 

a criminal record, and they all experience pain in getting a 

job. At the same time, large American companies are 

facing a recruiting crisis, with seven million jobs unfilled 

coast-to-coast. Through its job board marketplace, more 

than 11 million active job seekers connect with the 

country’s largest employers, who pay 70 Million Jobs to 

post their jobs and access this vast pool of largely ignored 

talent. 

Despite the size of this population, 70 Million Jobs is the 

only company marketing employment opportunities to 

people with records. Leveraging its unique position of 

trust among its users, the company plans to begin offering 

other goods and services in 2019, including training 

videos, housing solutions, banking services, and a dating 

site. Company management expects these ancillary sales 

to be a significant driver of revenue growth and an 

effective offset to the impact of a potential slowdown in 

the economy. 

The Company finished 2018 with $280,000 in revenue, 

resulting in a small loss. It became operationally profitable 

in October, and projects revenue of $4 million for 2019. 

Based in San Francisco, 70 Million Jobs is a Y 

Combinator company. It was founded by Richard 

Bronson, who began his career on Wall Street. Bronson 

served as a partner at the infamous “Wolf of Wall Street” 

company before founding his own investment banking 

firm, which he grew into a $100 million business. 

Unfortunately, some of his activities were outside of the 

law, so, despite having paid everyone back, he was 

sentenced to a 2-year sentence in a federal prison. 

JANUARY 2019 PROGRAM
The Deal Screening Committee met on December 5th and chose from among the 33 companies under consideration the 

following deals: 70 MILLION JOBS, the first for-profit job board for people with criminal records; CELLO 

LIGHTING, sponsored by Band Member Peter Hsi, completes the last missing piece of affordable intelligent lighting 

solutions with its patented LOSA technology; and HUMA.AI, sponsored by Band Member Julie Kim, transforms the 

Pharmaceutical Industry through knowledge automation. 

comprehensive, personalized concussion testing app anyone can use from a smartphone in less than 10 minutes.
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outdoor lighting market by providing the most affordable, 

reliable and easy-to-install solutions. Furthermore, 

because outdoor lights are deployed everywhere, if all 

outdoor lights are connected and equipped with 

appropriate sensors, such as occupancy sensor, audio 

sensors, pollution sensor, earthquake sensor, etc., they will 

become the neurons of smart city and the hub of all kinds 

of killer applications, such as the detection of intrusion, 

gunshot, air pollution, and earthquake tremor.   

Cello’s mission is to enable the connected outdoor lighting 

in the US, including street lights, parking lot lights and 

stadium lights. As an enabler, Cello could either provide 

stand-alone LOSA boxes to retrofit the existing LED 

outdoor light poles or provide brand-new LOSA 

integrated LED lights to customers.  

The go-to-market strategy for Cello is through local 

electrical distributors. So far, Cello has engaged with more 

than 20 electrical distributors in the US to promote its 

LOSA solutions.  

The business model is to partner with local distributors to 

acquire end customers and share the profit of material sale 

and service agreement fees. Cello’s partners handle the 

installation and Cello handles the customer service 

through website and call center.  Since the inception of 

Cello in 2016, Cello has received significant business 

tractions through nationwide partners with accumulated 

about $600k of sales. Very significant business traction 

includes the New York state park on Roosevelt Island 

(pilot), Amtrak and MTA in New York (pilot), Beech 

Mountain Ski Resort in North Carolina, street lights in 

Seattle City (pilot) and KLA-Tencor in California (pilot). 

Besides, more than 60 active projects valued at about $4 

million are in Cello’s sales pipeline.  

Exit strategies include Siemens, who just acquired 

Enlighted, Inc. in 2018 for its smart IoT indoor lighting 

solutions, and Itron, a smart meter company who just 

acquired Silver Spring Networks in 2018 for $860 million 

for its IoT utilities platforms, and Honeywell spinoff, 

Resideo, who just got listed in Nasdaq in 2018 and is in 

the process of growing its IoT security business. Cello is 

raising $1 million with a $6 million pre-money valuation 

and the terms of 2-year Convertible Note of 5% annual 

interest and 20% discount in Series A funding. Funds will 

be used to expand its sales channel and engage national 

tour for training and seminars. 

HUMA.AI, sponsored by Band Member Julie Kim, will 

be presented by co-founder and chief business officer 

Lana Feng, Ph.D. (lana@huma.ai; 650-680-5707). Lana is 

a healthcare business veteran with over 20 years of 

healthcare experience.  She came from Novartis Oncology 

Business Unit, the largest BU within Novartis. She lived 

through the pain Huma addresses and saw first-hand how 

failure to find critical information delayed mission critical 

decisions or worse, led to wrong ones. Prior to Novartis, 

she built a $45M Pharma business at Genoptix in four 

years leading to its $500M acquisition by Novartis.  

Huma has a team of eight. Greg Kostello, the technical 

CEO, has 25 years and 4 exits in the tech industry. Prior 

to Huma.AI, He was CTO of a large SaaS Platform used 

by Cisco, ESPN and NASA. Dr. Ruihua Fang has a PhD. 

in Bioinformatics and did NLP postdoc at Caltech, 

Harvard and Stanford.  

Imagine you can talk with your documents and data, and 

instantly get straight forward answers. That's Huma.  

Huma is a machine learning-based knowledge automation 

platform developed for the Pharmaceutical Industry.  

Launching MVP in March 2018, Huma quickly gained 

market traction with AstraZeneca and Amgen as 

customers.  Within 6 months, Huma has completed 2 paid 

POCs worth $100K, 3 new POCs of $125K, and one 

ongoing pilot program of $230K. Both companies are 

exploring global licensing opportunities.   

The Pharmaceutical industry is extremely inefficient (10% 

productivity-McKinsey). It takes 10 years/$2.6 billion to 

develop a drug. The inefficiency is caused by data 

explosion; complex documentation (FDA); and manual 

processes. Keenly aware of these problems, the industry is 

spending over $100 billion on digital transformation/ 

automation in the next 5 years. One of the top three areas 

for automation is increasing real-time response from 

critical information. That is where Huma adds value.  With 

Huma, any users can instantly get answers from their 

documents/datasets by simply asking questions like 

"what's the common patient selection criteria for my lung 

cancer trials?" "Does it cause delays?" Think of Huma as 

a personalized knowledge management system.  

Huma is the first, complete end-to-end solution that uses 

combination of multiple NLU (Natural Language 

Understanding) technologies to deliver higher-order 

answers automatically from unstructured data even if the 

answer requires combining multiple sources. Huma has an 

.  
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HUPNOS, sponsored by Kurt Petersen, will be presented 

by founder and CEO Curtis Ray (curt@hupnos.com; 925-

588-3536). Hüpnos is the world’s first self-learning, snore 

reduction mask that analyzes and gently corrects snoring 

patterns through vibration and Expiratory Positive Airway 

Pressure (EPAP). 

Using Bluetooth technology, Hupnos detects when users 

are sleeping on their back and snoring and then delivers 

gentle vibrations to cue them to change positions. If 

snoring continues, the Hupnos sleep mask will increase 

expiratory positive airway pressure (EPAP) using a user’s 

own breath to gently open airways so that they breathe 

without snoring. The Hupnos sleep analysis app provides 

users real-time data revealing body position, snoring 

duration and snoring intensity via audio recordings. The 

Hupnos sleep mask is designed to give its users a snore-

free, restful sleeping experience so that they and their 

sleep partner wake up refreshed. 

Roughly half of everyone in the world snores occasionally 

and 25% snore habitually. Snoring is the number one 

problem in bedrooms today and causes issues with family 

relationships and work productivity. The importance of a 

good night’s sleep is becoming a well-discussed topic and 

many wearable device companies such as Apple and Fitbit 

are attempting to monitor sleep. Resmed is in a Joint 

Venture with Dr. Oz Media developing a non-contact 

sleep monitoring system. However, new systems for 

monitoring sleep and snoring are lacking the means to 

minimize snoring except perhaps by moving your pillow 

with an air pump. Earlier systems for reducing snoring 

without any intelligent monitors or algorithms do not 

provide enough relief. CPAP machines require a doctor’s 

prescription and are meant for Sleep Apnea, not snoring.  

Hupnos has developed a patent pending system based on 

an FDA exempt technique known as EPAP (Expiratory 

Positive Airway Pressure). This system causes the user’s 

breath to increase pressure in the lungs and airways, 

dilating the airways and reducing snoring. Snoring occurs 

when your airway is narrowed and the surrounding tissue 

vibrates. Increased pressure expands the user’s airway, 

nasal cavity and lungs, which dilates the pathways and 

stiffens the tissue, which stops the vibrations. 

Previous generations of EPAP devices, e.g. Theravent, are 

proven to be effective yet create difficulty for the patient 

to go to sleep because the user can’t breathe through 

her/his nose while s/he is awake and so will often breath 

through her/his mouth the entire night. Hupnos uses an 

intelligent algorithm to determine if the user is sleeping 

and if the user is snoring. Any pressure increase on the 

user’s airways is only applied while the user is snoring, 

and the pressure is adjusted as required. 

The sleep mask works with an IOS or Android smart 

phone to determine the snoring level and duration and to 

record the users sleep performance. The smartphone app 

works without the mask and is a useful tool for funneling 

prospective customers to an online sales channel. Data 

from the app is currently being collected via Firebase to 

Google Cloud Servers and is being used to train 

TensorFlow models for snoring patterns and determining 

potential diagnostic tools for future FDA approved 

applications. 

Hupnos has run a successful campaign on Indiegogo and 

has shipped 500 units prior to Christmas. CNET has 

named Hupnos as one of the best coolest gadgets at CES 

2019. Their MSRP is $179 with a BOM cost of $30. The 

iPhone and Android app are continuously improved based 

.

NLP patent US9946514B1 granted (April 2018) with 25 

claims and more patents to file.  

Huma is a post-revenue, enterprise SaaS company. 2019 

revenue is projected to be $3 million.  Licensing is 

expected to start in Q4 2019 with MRR contributing to 

majority of the revenue in 2020. The company has raised 

$650K from founders and is seeking $800K seed funding 

to reach series A by end of 2019. 

Its customers envision Huma becoming their “global 

brain”, the de facto way to access information and manage 

knowledge. With usage by every employee and/or global 

licensing, Huma can scale to $10 million per customer in 

less than two years. At that point, Huma becomes a 

compelling acquisition target for global pharma ($1-2B); 

large tech such as Microsoft (>$2B), and large health tech 

such as IQVIA ($500 million to $1B). 

BAND OF ANGELS NEWSLETTER 
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“SECOND LOOK” 
The “Second Look” Lunch will be on Thursday, January 17th from 12:00 PM to 3:00 PM at The Bently Reserve (400 

Sansome Street, San Francisco). In addition to 70 Million Jobs, Cello Lighting, and Huma.ai we will hear an update 

from Band portfolio company Hupnos (April 2018 Dinner) that is currently fundraising. 

mailto:curt@hupnos.com
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Announcements and Special Interest Group (SiG) Updates 
ACA: nominate Band portfolio companies for the Angel Capital Association (ACA) Luis Villalobos Award by Friday, 

February 15th. The three finalist companies will be invited to the 2019 ACA Summit in Chicago, April 24-26th to 

participate in the awards ceremony and showcase their innovation and progress throughout the event. To nominate a 

portfolio company, please complete this angel nomination form (http://bit.ly/aca-angel) and ask the company to 

complete this company form (http://bit.ly/aca-company). Contact: Ron Weissman (weissman@bandangels.com).  

Accelerators: will attend the Alchemist Demo Day on Wednesday, January 23rd from 3:00 PM to 5:00 PM in 

Sunnyvale. Contact: relationship owner Ron Burns (rburns@bandangels.com). Nex Cubed will have a Showcase 

Preview & BBQ on Wednesday, January 23rd from 4:30 PM to 7:00 PM in San Francisco with the current cohort that 

will present at the Spring Showcase in March. Contact: relationship owner Ron Collett (ronc@nmxglobalsoftware.com).  

AgFood Tech: will meet on Wednesday, January 16th from 2:00 PM to 5:00 PM at Royse Law (149 Commonwealth 

Dr #1001, Menlo Park). Contact: Jaleh Daie (jdaie@bandangels.com). 

“Art of the Deal”: will have a workshop on Monday, January 28th from 11:30 AM to 2:30 PM at TechCode (1172 

Castro St, Mountain View) on the topic “Making Money at Angel Investing” with speaker Band member Carol Sands. 

Contact: Pat Guerra (guerra@bandangels.com).    

Energy: will meet on Tuesday, January 22nd for office hours at Larry Kelly’s office (1060 La Avenida, Mountain 

View) from 11:00 AM to 4:00 PM. Contact: Larry Kelly (lkelly@kellyven.com). 

HardTech: will meet on Monday, January 14th at TechCode (1172 Castro St, Mountain View) from 11:00 AM to 3:00 

PM. Contact: Kurt Petersen (kurt.mems@gmail.com) and Bruce Walicek (bwalicek@bandangels.com). 

Life Science/MedTech: will meet via web conference on Wednesday, January 23rd from 11:00 AM to 2:00 PM. 

Contact: Craig Pritsky (cpritsky@bandangels.com), as well as the SiG chairs Mike Bates (mbates@gmail.com) and 

Rich Juelis (juelis@sbcglobal.net). 

LLNL Visit: Band members are invited on Thursday, January 31st to tour Lawrence Livermore National Laboratory 

and discuss bringing lab innovation into the commercial world. NOTE: you must be a US citizen to attend and provide 

identifying information to be cleared through security. Contact: Band member Joan Plastiras who is organizing this visit 

(joanplastiras@gmail.com; 650-269-8797). 

VC: will meet on Tuesday, January 15th from 11:30 AM to 2:00 PM at TechCode (1172 Castro St, Mountain View). 

All members are welcome to come and attend the VC speaker presentation only, which will be between 12:00 PM and 

1:00 PM with Rayfe Gaspar-Asaoka from Canaan. Contact: Jack Guedj (jackpguedj@bandangels.com) and Bill Loesch 

(bill@loeschmail.com). 
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Hupnos’ team and advisors have developed and sold many 

companies. Early exit is possible as the sleep market is 

starting to grow. Verbal discussions of data analysis from 

Resmed and Phillips are occurring. Apple acquired a sleep 

monitoring company last year, Samsung is meeting 

Hupnos next week, wearable companies are expanding 

into the sleep space, and performance companies like Nike 

and UnderArmour (considering itself a digital health and 

fitness company) are looking toward sleep as a means of 

improving peak athletic performance. Insurance 

companies are also interested in this space as snorers can 

become Sleep Apnea patients and that costs insurance 

companies $14B / year on CPAP and sleep studies. Delta 

Dental is discussing a strategic investment in Series A and 

we think Aetna/CVS is an ideal investor from this sector. 

on user feedback. The hardware design is only slightly 

modified as Hupnos scales the first year and a new version 

will be announced in a year. The company is using 

analytics and Facebook ads to refine its customer personas 

and reduce its customer acquisition cost that varies 

between $18 and $58. Hupnos is selling online through 

Indiegogo InDemand and will enter Amazon Launchpad 

and others as it begins to scale up this quarter. Hupnos is 

attending CES at Eureka Park and will use media 

recognition for contacting potential strategic investors for 

a Series A round and for unique sales channels. Current 

market reports for the anti-snoring market are $1B with a 

CAGR of 6%. However, the market is likely underserved.  

Hupnos has $210K open in a $1 million convertible note 

with a $4 million valuation cap and is looking to close by 

the end of January. This is an outstanding value at this 

stage of the company. 
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