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Ciel Medical, which presented just eight months ago at our October 2016 Dinner, has been 

bought by Vyaire Medical for $18.5M in cash and milestone based earn-outs. If fully realized, 

the return to Band members will be ~3X. Ciel developed a catheter to prevent ventilator 

associated pneumonia and a second product to accurately place ventilation tubes. 

Congratulations to Band member Mike Bates who led this deal, and Suresh Pai, John Litz, 

Rakesh Sood, Michael Forrest, Rich Juelis, and Chris Meyer, and, of course, Kate Garrett 

(CEO) and Dan Azagury (CMO). You can read the press release here: http://bit.ly/cielexit. 

Thanks to Ron Weissman and Heather Crawford for leading an outstanding Mentor Day on 

May 2nd. Out of the 130+ company submissions, 62 startups were invited to meet one-on-one 

with 37 Band mentors for some honest feedback at the NASDAQ Entrepreneurial Center in 

San Francisco. By all accounts, whether judged by engagement of mentors, quality of 

attendee companies, ambience, high energy mood, or post event informal feedback, it was the 

best Mentor Day ever. Thanks to all the volunteer mentors for giving their valuable time and 

advice, and our intern Stefan Figurski for doing the mentor coordination and event logistics. 

I am thrilled by the member driven innovation at the Band of Angels; Mentor Day for 

example grew out of a Software SiG activity started by Ron. Now member Jack Guedj wants 

to lead an expansion of the Accelerator SiG’s engagement with top Bay Area accelerators 

with a collaboration with VCs. The idea is to ask select VCs to sends us companies that have 

gone through their review and come “very close" to receiving funding but were just shy of 

some milestones. The investment thesis for us is that these companies have clear milestones 

to accomplish that the Band can fund, and clear follow-up VC funding if those milestones are 

met. We are targeting mostly VC funds from $50M to $150M. Please contact Jack 

(jackpguedj@bandangels.com) with connections to any VCs that you have relationship with 

and you think might be interested or if you have Band-funded companies that you think are 

ready for series A or B. 

As I occasionally do, here is reprise of what  “deal sponsor” means. Band member "deal 

sponsorship" is recently having invested, or making a commitment to invest, on the same 

terms as those being offered to the Band. Sponsorship also means being willing to put in 

some elbow grease helping the company follow-up before and after the dinner, “herding the 

cats” (helping find and rally interested Band members). When a member’s work extends 

beyond limited free advice into such areas as joining an advisory board, board of directors, or 

helping in a formalized way to build the business, it is absolutely appropriate to ask to be 

compensated in cash or stock. But members should not implicitly or explicitly tie their 

advisory or board member compensation to whether they recommend their peers to invest, 

refer the company to a SiG, or decide to become a “sponsor”. And members should always 

disclose frequently and completely, any compensation, or arrangements that could be 

perceived as compensation. This disclosure has long been a cornerstone of the Band and helps 

ensure the integrity of “sponsorship”. By the way, you can always discern whether a deal is 

sponsored or not by how it is presented in the newsletter and at the dinner. In the newsletter it 

explicitly says so at the beginning of the company description; and at the dinner, only 

sponsored deals are introduced by a member other than myself! 
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Cathy Benko, Vice Chairman and Managing Principal at Deloitte, is a U.S. patent-holder, 

best-selling author and renowned authority on the changing world of work. Her signature 

corporate lattice™ framework is internationally recognized as a model for how careers are 

built, work gets done, and organizational collaboration is fostered in the digital economy.  

Cathy serves dual roles as Deloitte Consulting’s talent game-changer and lead advisory 

partner for several top-tier clients, and recently stepped down as leader of Deloitte’s corporate 

citizenship agenda. These roles tap into skills honed in prior positions including chief talent 

officer (CHRO), global e-Business leader, high technology industry sector leader, managing 

principal of brand, communications and digital, and national managing director of Deloitte’s award-winning Women’s 

Initiative. Her work includes three books: The Corporate Lattice, Mass Career Customization and Connecting the Dots 

(HBR Press). Distinctions for her professional achievements include Consulting Magazine’s “25 Most Influential 

Consultants” and “Frontline Leader” recognitions, and its inaugural “Leadership Achievement Award” for Women 

Leaders in Consulting. She has also been honored by Harvard Business School Alumni Association, Women in 

Technology International (WITI), and the San Francisco Business Times, which inducted her into its Forever 

Influential Honor Roll for exceptional women leaders.  

 

Johan Odfjell is the fourth and last generation owner of JO Tankers, a multinational shipping 

corporation with offices in Norway (HQ), Singapore, the Philippines, and the US. His areas of 

expertise include shipping, international finance, investments, business strategy, and 

operations. The Odfjell family in Bergen, Norway has been involved in shipping since 1915 

when they started transportation of timber. In the 1930s the first tanker was built, and in the 

1950s they entered the chemical tanker trade. The family was one of the pioneers in the global 

trade of chemical shipping and has taken a role as a leading provider of deep-sea 

transportation services for chemicals and other high value liquids like petroleum products and 

edible oils world wide. Johan Odvar Odfjell worked in the family company for over two decades serving as both CEO 

and Chairman, before he stepped down in 2011. In the Summer of 2016, Mr. Odfjell sold JO Tankers and parts of his 

shipping investments to Stolt-Nielsen and relocated to San Francisco with his family to start investments in technology 

startups though Planet 9 Capital, his US based venture company. Through Odfjell's other Norwegian based investment 

companies he is invested in chemical tankers, product tankers, offshore supply vessels, offshore wind vessels, container 

ships, commercial real estate properties (Norway), consumer finance bank, and various investment portfolios.  

 

Jim Ashford is an operating executive, director, investor, CEO coach, and board advisor. A 

former CEO of public and private companies, he recently launched a consulting, investment 

and development company (WOWdevelopment) to bring his passions to life. He is 

particularly interested in working with young people as they imagine, develop and deliver 

solutions to solve society’s problems. Jim spent over 30 years building a small tightly held 

public company, Scientific Technologies Inc., with three other principal owners into the US 

market leader for Automation Safety. Customers included fortune 50 and 100 companies in 

the automotive, technology, semiconductor, aerospace, power management, food processing, 

and pharmaceutical sectors to name a few.  Safety is most always on the agenda of these large global companies board 

meetings. Leveraging his entrepreneurial and operating skills he successfully expanded the capability and market reach 

of the company by forging strategic alliances with leading global automation companies. His experience also includes 

founding manufacturing companies in Singapore and China, founding a global machine safety service company and 

building sales companies in China and Germany. Further, Jim has extensive knowledge in product development, 

design, engineering management, manufacturing systems and management. He holds 13 patents. In 2006 the company 

was successfully sold to the OMRON Company of Japan. Jim continued as the President/COO of the combined global 

safety business and in 2012 assumed the role of CEO. Jim retired from OMRON in 2014 to pursue other passions.   

Welcome New Members 
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JIRAV (www.jirav.com) will be presented by CEO/Co-

Founder Martin Zych (martin@jirav.com; 425-478-

1150) and is sponsored by sponsored by Band members 

Katherine Glassey, Craig Harding and Dave Krauthamer. 

The company provides smarter financials and faster 

insights by connecting transactional data from your 

Accounting, HR, and CRM tools and automatically 

building a sophisticated, interconnected financial model 

that is unique to your business. This lets your teams 

easily analyze historical data, run multiple scenarios, and 

collaborate on financials across your entire company's 

bookings, billing, revenue recognition, cash flow, and 

workforce/expense planning--to get the answers they 

need in real-time. 

$5.8B+/year is spent on FP&A platforms, many which 

require months of IT consulting and a six-figure 

commitment to get started. Thousands of other 

companies outsource finance to one of the 60,000 CFO 

firms who are stuck patching together data in error-prone 

Excel models. Jirav is filling this gap with an “it-just-

works” attitude towards pre-built data integrations 

coupled to a proprietary in-memory modeling & 

reporting engine. 

The team co-developed the platform with several top 

CFO firms as part of their initial go-to-market. To date 5 

firms have signed up for Beta pilots worth ~$100k ARR, 

and these accounts alone can be worth $6M+ ARR at 

scale. We are growing at ~1 new CFO firm per month, 

almost all inbound. The company will be expanding sales 

to support in-house finance teams shortly as well. 

Jirav operates on a SaaS model, with list pricing as the 

max of ~$150/user or department per month. Outsourced 

CFO firms support hundred of clients each and are 

provided a wholesale price to scale across their whole 

book of business. Our average firm has ~200 clients, 

worth ~$1.2-2.5M ARR at scale. We replace the core 

excel templates they’re using and provide a recurring 

revenue stream they can markup on the product while      

they also add their other value-add services (tax, 

bookkeeping, CFO advisory, etc). The monthly rolling    

forecast process can be cut from over a week down to 

under a day and the firms gain scale, reduce errors, and   

increase client experience compared to today’s archaic 

spreadsheet based methods.  

Jirav is a 6 person team led by Martin Zych, CEO. He has 

spent his career as Finance Director and Controller, 

helping a 4 person team grow to 100+ employees and 

dozens of millions in revenue and prior to that worked in a 

tech focused CFO firm and helped startups raise $150M+. 

Co-founder Steven Turner, CTO has 20+ years in 

enterprise development, in roles ranging from a startup 

founder (acquired in ‘99) to running a 650 person global 

development team as VP Engineering at Alcatel. He also 

holds 6 Patents and is former MIT staff. Sameer Halai, 

CPO was UX/UI/PM Microsoft Labs, along with 

engineering at IBM & Amdocs. He’s a repeat founder, 

previously in Solar Financing Fintech and holds a Masters 

in Human Computer Interaction (University of Michigan). 

The team is also supported by 3 experienced engineers led 

by a PhD in High performance computing and all with 

heavy quant / security / enterprise experience. 

The company was a recent graduate of Alchemist 

Accelerator (Winter 2017) and has raised $780k pre-seed 

funding to date. Now raising a $2.5M (new capital) Seed 

round with $1.75M of this committed. Proceeds are for 

ongoing product development, customer success and first 

sales hires.  

 

NANOTECH BIOMACHINES (www.nanotechbio.com) 

will be presented by Will Martinez, Founder and CEO 

(will@nanotechbio.com; 855-900-6266 x101) and is 

sponsored by Band member Mike Bates. Nanotech will 

enable the discovery of revolutionary multi-billion dollar 

drug molecules against integral membrane proteins 

(IMPs). IMPs are extremely important drug targets for 

deadly diseases like various forms of cancer, 

neurodegenerative diseases, and infectious diseases. 

Nanotech has developed a unique solution for a 

significant unmet need in the drug discovery industry,       

MAY 2017 PROGRAM 
The Deal Screening Committee met on April 26th and chose from among the 67 companies under consideration the 

following deals: JIRAV, sponsored by Katherine Glassey, Craig Harding and Dave Krauthamer, is a SaaS financial 

reporting, forecasting, and predictive analytics platform; NANOTECH BIOMACHINES, sponsored by Mike Bates, 

is breakthrough biosystems for drug discovery; and KANGO is a mobile app-based "Uber + Care" ridesharing service 

which enables parents to book safe, trustworthy transportation, with or without childcare, for their kids of any age - 

from preschool to high school. 

http://www.jirav.com/
mailto:martin@jirav.com?subject=Jirav%20-%20Band%20of%20Angels
https://www.linkedin.com/in/martinzych
https://www.linkedin.com/in/stevenfturner
https://www.linkedin.com/in/sameerhalai
https://www.linkedin.com/in/sameerhalai
http://www.nanotechbio.com/
https://www.linkedin.com/in/williammartinez/
mailto:will@nanotechbio.com?subject=Nanotech%20Bio%20-%20Band%20of%20Angels
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which will unleash a $100+ Billion/year opportunity for 

its pharma customers.   

IMP targets are extremely challenging to drug with 

precision. In fact, after 30 years of discovery research, 

less than 2% of IMPs are druggable using label-free 

methods, which are necessary to develop targeted (high 

precision) medicines. When pharma companies isolate 

IMPs from cells to perform drug discovery studies, 

scientists need to destroy the cells. Isolated IMPs become 

unstable and fall apart because they very delicate 

molecules. 

Nanotech has developed a unique biosensor solution to 

this long standing challenge in the drug discovery 

industry. This technology is called: graphene bio-

electronic sensing technology (GBEST). Pharma is 

partnering with Nanotech to access its proprietary and 

unique biosensor technology, which allows them to 

perform high precision drug discovery measurements 

with IMPs while they remain in their native environment, 

the cell membrane. This was never possible before.  

Its first Pharma customer is paying Nanotech $2.8M+ to 

gain early-access to this enabling biosensor technology. 

The company has more than 14 customer prospects in its 

pipeline to accelerate its commercial growth. An Alpha 

system has been tested and approved by its lead 

customer. Early customers are providing non-dilute 

funding to complete the Beta system and product launch. 

These type of commercial deals are extremely rare and 

only possible due to the significant unmet need 

experienced by the customer, and the technical validation 

demonstrated by Nanotech.  

Nanotech is pursuing a razor and razor-blade business 

model, and its products do NOT require FDA approval, 

which is why the company is already generating 

meaningful revenue. The Nanotech system consists of a 

simple benchtop instrument and the NanoChipTM, the 

first consumable biosensor capable of producing drug 

discovery measurements with native IMP targets. 

Nanotech has an experienced management team with 

60+ years of combined experience in biosensor R&D, 

product development, and commercialization: 

• Will Martinez, Founder, Business development & 

partnerships (GE Global Research, IMT); 

• Jaime Arenas, Ph.D –Head of Technology and assay 

development (Anadys Pharmaceutical acquired by 

Roche, Applied Biosystems acquired by 

ThermoFisher, and Bioscale); 

• Brian Wong, Ph.D –Graphene sensor technology and 

manufacturing (Intel); 

• Paul Schnier, Ph.D –Discovery applications and 

membrane proteins (Amgen, Genentech). 
 

Winnie Wan, Ph.D, and Mike Finney, Ph.D, (Board 

Directors) are veterans of the biosensor industry who 

have started, grown, and sold biosensor companies to 

major players like Danaher, BioRad, and others.  

Nanotech is raising a $1M Bridge to a $10 M Series A, 

and the company is currently under due-diligence by 

reputable life science VC firms. Life Science Angels 

(LSA) is leading this Bridge round with an investment of 

$340K which was completed in mid-April.  

 

KANGO (www.kangoapp.co) will be presented by Co-

founder & CEO Sara Schaer (sara@kangoapp.co; 415-

609-4901). Kango is a mobile app-based "Uber for Kids" 

ridesharing service which enables parents to book safe 

transportation, with or without childcare, for their kids - 

from preschool to high school.  

Modern parents have professional obligations that conflict 

daily with their family responsibilities. Transportation for 

kids is the most acute, frequently occurring pain point. 

40M U.S. moms have kids under 18, and 70% of moms 

are employed outside the home. Yet 23M kids go to and 

from school by car in the US every day! Until now, there 

has been no safe yet convenient solution. In the US, kids' 

transportation alone is a $1B+ opportunity. Childcare is a 

$43B market. Kango is disrupting both sectors. 

Kango is the only licensed, insured, app-enabled kids’ 

transportation service that drives kids of any age. Only 

Kango provides both car seats and booster seats, and only 

Kango offers both same-day and pre-scheduled rides. 

Childcare is available with a ride or separately. Parents 

can interview drivers in advance. It’s the most flexible 

solution for any family.  

The majority of Kango’s customers are working parents 

with children. Kango also works directly with schools to 

transport groups of students or sports teams, replacing the 

school bus. 

Kango operates in 6 counties across the San Francisco 

Bay Area with approximately 1,400 customers, 220+ 

drivers, and over 20,000 completed rides. Revenue to date 

is $615K and 2017 revenue is projected at $2.6M, with 

plans to launch in Los Angeles later this year.  

http://www.nanotechbio.com/technology/
http://www.nanotechbio.com/technology/
http://www.nanotechbio.com/early-access/
https://www.linkedin.com/in/williammartinez/
https://www.linkedin.com/in/jaimearenas/
https://www.linkedin.com/in/winnie-h-wan-17b1ab6/
https://www.linkedin.com/in/michael-finney-1319a95/
http://www.kangoapp.co
mailto:sara@kangoapp.co?subject=Kango%20-%20Band%20of%20Angels
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employees at Snapfish.com they helped scale the 

company from a US startup to a global company in 22 

countries, pre and post a $300M acquisition by HP. 

Lastly, as parents they intimately understand the market. 

Kango has 5 full-time and 5 part-time team members, 

including driver recruiting veterans who were “founding 

drivers” at Lyft. 

The company has raised $1.2M out of a $1.5M seed 

round led by early Uber investor Structure Capital, with 

500 Startups, Crowdfunder VC Index fund, 37 Angels, 

Nancy Hayes of Golden Seeds, and individuals including 

SF 49’ers player Joe Staley. Kango may extend the round 

by up to $1M in order to fund expansion into LA.  

Kango was recently selected by a major US auto 

manufacturer, for a vehicle partnership involving 

nationwide expansion. 

 

“SECOND LOOK” 

The company’s business model has 3 elements, yielding 

an overall margin of approximately 25%: $9/month 

membership fee, ride fare based on time and distance 

(Kango keeps 15%), and $1 per ride “safe ride fee” 

(Kango keeps 100%). 

Kango’s proprietary technology includes iPhone and 

Android apps, combined with a machine learning-

enabled platform. This enables the company to achieve a 

fulfillment rate of 95%+ while maintaining a high quality 

service level.  

Kango sources, background checks, fingerprints, DMV 

checks, and onboards qualified Drivers and Sitters who 

are triaged using our proprietary recruiting dashboard.  

Co-founders Sara Schaer (CEO) and Kaliyuga 

Sivakumar (CTO) have worked together since 2010 and 

have complimentary skillsets critical to building early 

stage companies (Product/Engineering). As early             

The “Second Look” Lunch will be on Thursday, May 18th from 12:00 PM to 3:00 PM at The Bentley Reserve (400 

Sansome Street, San Francisco). In addition to Jirav, Nanotech Biomachines, and Kango, we will hear update 

presentation from Band portfolio company VoiceBase (January 2010 Dinner), which is raising follow-on funding. 

VOICEBASE will be presented by Walter Bachtiger, 

CEO (walter@voicebase.com; 415-886-7774). The 

company provides easy-to-use APIs that automatically 

transcribe audio and video, provide speech analytics with 

extracted keywords and topics, and predictive analytics 

based on machine learning technology. Every day, 

VoiceBase processes millions of recordings that allow 

users to search from the web or their mobile device into 

the timeline of a recording, and play the precise parts of 

a phone call, conference call or webinar, educational 

lecture, podcast or video. For Enterprises VoiceBase can 

determine how likely a client will buy – based on a 

phone call, whether a client will churn, whether a sale 

happened or an appointment was made or hundreds of 

other dispositions and outcomes. 

The VoiceBase platform powers use cases such as 

compliance, agent monitoring, voice of the customer, 

sales coaching and video captioning. VoiceBase owns 

the entire technology stack. It starts with a speech to text 

engine that outperforms Nuance, IBM and Google. An 

NLP layer optimized for recordings which can extract 

topics and keywords for summarization and a keyword 

spotting function to find specific words and phrases. The 

next layer built on top is a big data layer – or what the 

company calls Big Voice – which detects complex           

events such as sale, churn, lead quality. These actionable 

insights can then either be exported into common BI tools 

such as Yellowfin, Tableau or Salesforce wave – or for 

companies reselling to SMBs the data can be stored 

within VoiceBase and then visualized via the VoiceBase 

dashboard components that predict how a company is 

doing – based on their phone calls. Imagine every 

morning a business owner can see how many calls he/she 

had, how many sales calls, complaints, how many sales 

and appointments were made and competitors mentioned 

and how all those metrics trend over time. 

VoiceBase is horizontal and the company sells to many 

verticals, these include contact centers, hosted pbx, 

education, media monitoring, finance, insurance and 

more. The company charges by the minute of recording 

and per big data prediction and sells direct as well as 

through resellers. 

In April 2017 VoiceBase has been awarded with a 2017 

Edison Award - one of highest honors world wide a 

company can receive for innovation. VoiceBase's 

customers include Twilio, Nasdaq, HireVue, Invoca, 

Cisco, Shoretel, AVST, FreeConferenceCall.com, 

Vonage, Oracle, and many more. The company is 

privately held and is headquartered in San Francisco. 

https://www.linkedin.com/in/saraschaer/
https://www.linkedin.com/in/kaliyugas/
https://www.linkedin.com/in/kaliyugas/
mailto:walter@voicebase.com?subject=VoiceBase%20-%20Band%20of%20Angels
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Special Interest Group (SiG) Updates 

Accelerators/VC & Energy: will meet on Thursday, May 25th from 3:00 PM to 5:00 PM with nine companies of 

Cohort III of Cyclotron Road (www.cyclotronroad.org) in Berkeley. If you would like to participate, please email 

Sanjiv Taneja (sanjiv@bandangels.com) and Larry Kelly (lkelly@kellyven.com). Cyclotron Road is a partnership 

between Lawrence Berkeley National Laboratory and Activation Energy. 

AgFood Tech: will meet on Thursday, June 1st from 12:00 PM to 3:00 PM at Royse Law (149 Commonwealth Dr, 

Suite 1001, Menlo Park). To nominate presenting companies, please email Jaleh Daie (jdaie@auroraequity.com). 

Digital Disruption: will meet on Thursday, June 8th from 11:00 AM to 2:00 PM at the Band’s office (750 Battery St, 

7th Fl, San Francisco). Please email member Aron Bohlig (abohlig@gmail.com) to join our newest SiG focused on 

internet enabled business models and to nominate companies to present. 

LifeScience/MedTech: will meet on Wednesday, May 17th from 3:00 PM to 5:00 PM with companies from the 

Fogarty Institute For Innovation (2490 Hospital Dr, Mountain View). To attend, please email Craig Pritsky 

(cpritsky@bandangels.com), as well as Mike Bates (mbates@gmail.com) and Rich Juelis (juelis@sbcglobal.net). 

Luminary: will meet on Thursday, June 8th from 4:00 PM to 5:30 PM at Foley & Lardner LLP (975 Page Mill Road, 

Palo Alto) with Bethany Mayer, CEO of Ixia, a network security company. Formerly SVP of Networking at HP and 

voted one of the 50 Most Powerful Women in Tech in 2016.  

Software: will meet on Wednesday, June 14th at Carr & Ferrell (120 Constitution Dr, Menlo Park) from 1:00 PM to 

5:00 PM with a thematic SiG focused on FinTech startups. To nominate companies and to RSVP, please contact Ron 

Weissman (weissman@bandangels.com) and Heather Crawford (heather@bandangels.com). 

Wearables, Consumer & Semiconductor: will meet on Monday, May 15th at Carr & Ferrell (120 Constitution Dr, 

Menlo Park) from 1:00 PM to 5:00 PM. For more information and to nominate companies for an upcoming SiG, please 

contact the SiG chairs Steve Nasiri (snasiri@nasiriventures.com) and Kurt Petersen (kurt.mems@gmail.com). 

Band of Angels Meetings Calendar 

Deal Screening Committee 

May 31st; 11:30 AM - 2:00 PM  

Wilson Sonsini Goodrich & Rosati 

650 Page Mill Road, Palo Alto 

Deal Dinner   

May 17th; 6:15 PM - 9:00 PM 

Los Altos Golf & Country Club 

1560 Country Club Drive, Los Altos 

Second Look Lunch 

May 18th; 12:00 PM - 3:00 PM 

The Bentley Reserve  

400 Sansome Street, San Francisco 

Announcements 
Band member Matthew Le Merle and Co-Author Alison Davis have launched their new book, Build Your Fortune in 

the Fifth Era—How to Prosper in an Age of Unprecedented Innovation, available now on Amazon.com. The book 

explores the nine options to build your fortune and prosper in an age of unprecedented innovation. 

Band member Kurt Petersen will be a speaker at the IEEE Vision, Innovation, and Challenges Summit (IEEE VIC 

Summit), bringing together the game changers in technology, on Thursday, May 25th at The Palace Hotel in San 

Francisco. Band members can register at www.ieee-vics.org and use code ANGEL20 to save 20% off your ticket.  

The Carnegie Mellon's Swartz Center for Entrepreneurship LaunchCMU, a Technology Startup and Research 

Showcase: Robotics in Manufacturing will be on Tuesday, May 23rd at the Oracle Conference Center (350 Oracle 

Pkwy, Redwood City). This is a free showcase event. Contact: Band member Jean Mou (jeanmou@yahoo.com). 

ArrowPass (October 2016 Second Look) is in diligence with Golden Seeds, on the strength of a very successful Spring 

Break campaign, which proved the scalability of the system. ArrowPass supports venue owners and event organizers 

by providing a payment processing platform that cuts down the transaction time, increases sales, and gives complete 

control over vendor cash flow. Contact: Band sponsor Jan Jannink (jan@cs.stanford.edu).  

http://www.cyclotronroad.org
mailto:sanjiv@bandangels.com?subject=Cyclotron
mailto:lkelly@kellyven.com?subject=Cyclotron
mailto:jdaie@auroraequity.com?subject=AgFood%20Tech
mailto:abohlig@gmail.com?subject=Digital%20Media%20and%20E-commerceSiG
mailto:cpritsky@bandangels.com?subject=Band%20of%20Angels
mailto:mbates@gmail.com?subject=LS%20SiG
mailto:juelis@sbcglobal.net?subject=LS%20SiG
mailto:weissman@bandangels.com
mailto:heather@bandangels.com
mailto:snasiri@nasiriventures.com?subject=Band%20of%20Angels
mailto:kurt.mems@gmail.com?subject=Band%20of%20Angels
https://buildyourfortuneinthefifthera.com/home
https://buildyourfortuneinthefifthera.com/home
https://www.amazon.com/Build-Your-Fortune-Fifth-Unprecedented-ebook/dp/B07226S57T/ref=sr_1_1?ie=UTF8&qid=1494443676&sr=8-1&keywords=matthew+c+le+merle&tag=complbusinres-20
http://www.ieee-vics.org
https://cmu.ca1.qualtrics.com/jfe/form/SV_cGZh6ce8RXqR2Ul
https://cmu.ca1.qualtrics.com/jfe/form/SV_cGZh6ce8RXqR2Ul
mailto:jeanmou@yahoo.com?subject=LaunchCMU%20Showcase%20Event
mailto:jan@cs.stanford.edu?subject=ArrowPass

