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This year’s Mentor Day will be on Tuesday, May 2nd from 12:00 PM to 5:00 PM at the 
NASDAQ Entrepreneurial Center (505 Howard Street, San Francisco). Mentor Day will 
provide 50 startups, in any of the Band’s investment sectors, with the opportunity to meet 2-3 
Band members for 45-minute conversations about their business and readiness for angel 
funding. Big thanks to Band members Ron Weissman and Heather Crawford for leading this 
“give-back” event to the Silicon Valley. As a member, here is how you can help make this 
another successful Mentor Day: 

1) Volunteer to be a mentor. Indicate your areas of industry interest and which hours you 
can be available; please register TODAY on the Band’s web site (http://bit.ly/band-mentor). 

2) Get the word out to startups you are working with, your favorite accelerator and/or your 
colleagues who work regularly with startups (accountants, attorneys, bankers, etc.). The 
deadline for submission is April 18th and the application to forward to candidate companies 
is located here (www.bandangels.com/mentor-day).  

 

A few news announcements: We have another 2016 exit to report. InfoAxe, subsequently 
renamed Rover (January 2008 Dinner), was acquired last month by Revcontent Holdings 
(www.revcontent.com) in a mostly stock deal. The Band originally invested $400K in an 
$800K seed round; this acquisition is at a valuation that generates a paper gain of 
approximately 3x for Band members. Revcontent is powering content recommendations for 
publishers like Forbes and The Atlantic and acquired Rover to improve recommendations for 
its machine learning technology. Read the Forbes article (http://tinyurl.com/InfoAxe) 
and more on our web site (www.bandangels.com/news).  
 

CareDox, (February 2011 Dinner) growth has been picking up speed. From just a handful of 
schools in 2015, to over 2,000 schools covering a population of 1.5 million students today. 
The company officially announced a $6.4 million round of funding led by Digitalis Ventures. 
Congrats to Chris Meyer who led this deal, and all the Band members who participated. More 
info at (http://tinyurl.com/kzgt8mu). 
 

As mentioned last month, our company Peloton closed a $60M equity financing (because we 
invested so early, we are still the largest shareholder in the company). Peloton has been 
selected as a finalist for the Luis Villalobos Award, which recognizes the most ingenious and 
innovative idea recently financed by a member group of the Angel Capital Association 
(ACA). I knew Luis personally and will be tickled pink if Peloton wins the award given in his 
name. But regardless of the outcome, congratulations to Ken Arnold, Manthi Nguyen, and 
other Band members that helped this company get to where it is today. 
 

The ACA Summit this year will be at the San Francisco Marriott Marquis Hotel from April 
26th until April 28th; check out the agenda (https://tinyurl.com/aca2017summit) and use code 
“MNMCA” to register. Our member Manthi Nguyen will be on a panel about valuations 
called “Valuation 101”, Ron Weissman will give a talk on “Understanding Capital Models”, 
and I will be on a panel entitled “Structured Exit – How to Structure Angel Investments to 
Ensure Returns, Independent of the Company’s Exit” (which probably promises more than it 
will deliver!). And finally, of course, the Nobel Prize of angel investing, the Hans Severiens 
Award, named by the ACA in honor of the Band’s founder, will be presented to honor an 
individual for extraordinary contributions to the practice and activity of angel investing.  
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Andrew Powell, in 20 years as an executive leader in biotechnology, has generated more than 

$20B in shareholder value through a series of successful transactions. Trained as a lawyer, 

Mr. Powell has been able to motivate diverse teams to see the strategic intersection between 

risk management (dull) and value creation (exciting). He played a key role developing 

ImClone, InterMune and Medivation into rigorous commercial organizations that were both 

compliant and equipped for growth in the U.S. and beyond. Similarly, at CollaGenex 

Pharmaceuticals and Cornerstone Therapeutics, he helped dynamic leadership navigate 

change and reinvent IP and regulatory strategies to multiply shareholder value.  

Mr. Powell’s early experience was in negotiating and managing ex-U.S. joint ventures in developing economies for 

Baxter International. He continues to maintain an interest in improving the delivery of healthcare services worldwide, 

and currently serves as an advisor to the WIN and Red Segura non-profit healthcare initiatives, focused on improving 

maternal health to underserved populations in Senegal and Honduras respectively.  

Mr. Powell serves on the boards of Aclaris, Inc., a NASDAQ listed pharmaceutical company, and Cure Network 

Ventures, an enterprise of the Gladstone Institutes. He has also served as a director of BioLeap, Inc. a start-up 

computational chemistry company, and as an advisory board member at Vicept Therapeutics, a successful dermatology 

company.  He is a director and Chief Financial Officer of the Robertson Powell Foundation.  

Mr. Powell attended Winchester College in England, graduated as a Morehead Scholar from the University of North 

Carolina at Chapel Hill, and earned a Juris Doctor degree at Stanford. 

John Litz is a seasoned serial entrepreneur with a strong passion in food, technology, and 

music. John co-founded Lazy Bear in San Francisco, an innovative fine dining communal 

dinner party concept. Nominated for a James Beard Award within 6 months of opening, Lazy 

Bear is greatly honored to have now received its second Michelin star and sells out 80 seats a 

night, 5 nights per week at an average of $300 per seat. Tickets sell out 30 days in advance.  

As the Founder and sole proprietor of the Chicago Restaurant Group, John created a three-

component retail model at a luxury $100M Mexico resort, acquired by the Developer along 

with the hotel and liquor license one year after opening. Other entrepreneurial business 

models include three Chicago restaurants, two live music venues, an artist management and music promotions agency, 

a residential and retail real estate development company, as well as a music merchandising company (acquired). 

Additionally, John managed and turned around two multifaceted corporate food & music concepts - House of Blues 

San Diego and Yoshi's SF, overseeing 18 Managers and Directors, 150-180 staff members, and $12M in annual gross 

revenue at each venue respectively. 

John is Founder & CEO of Thumbkandi, a global instant messaging platform with a unique monetization and fan 

engagement model. Organically installed by users in 133 countries within 30 days of launch, Thumbkandi is first to 

market with animated audio haptic emojis, and was recently chosen to be the official instant messaging partner for 

COPA AMERICA, the largest Futbol tournament to be hosted in North America in the past 12 years with 3.2B 

viewership. Thumbkandi has studied the messaging space closely and is excited to change the behavior of fan 

engagement beta testing its pivot in the food space through a high-profile food partner. 

John is a Chicago native loving life in San Francisco with his wife Yongjia at their home in Pacific Heights. When not 

working,  John enjoys studying start up culture, testing new food concepts, design, chess, live music, yoga, hiking, 

biking, travel and investment opportunities. John holds a B.A in Computer Animation, Comprehensive Design with a 

minor in Interior Design from Northern Illinois University. John's next food concept will be a fine-casual, brick-n-

mortar rolling out the first location in Hayes Valley, 2017. He is member of the Band of Angels AgFood Tech SiG. 

Welcome New Members 
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Ron Zielinski is a 30+ year Customer Service Leader in the Laser and Photonics Industry, 

where he has created customer and business success across diverse customer segments - from 

Nobel Prize researchers to world class consumer electronics manufacturers leveraging 

complex global supply chains. Over the past 17 years Ron has led Global Customer Service 

for a leading Photonics Industry company (mkt cap: $4.9B) overseeing service strategies, 

operational transformations, steep product and service revenue growth, several acquisition 

integrations, global CRM implementations and a worldwide team of >500 direct employees 

across 15 countries. Ron is a regular presenter on topics such as Service growth, leadership, 

strategy and operations at Service Conferences. He routinely oversees customer satisfaction rates of >95%, annual 

service related revenues exceeding $350M, and first time resolution rates >90%. Ron has extensive experience in Asia, 

having successfully built industrial-level service infrastructure in China, Japan, S. Korea and Taiwan and having 

traveled to Asia regularly since 1987. Ron views business success through the eyes of customers and seeks to ensure its 

success is derived through strong focus on alignment of product to customer needs.  

Since 2014 Ron has volunteered for the Sunnyvale Sister City Organization where he nurtures his emerging Japanese 

language skills and oversees a novel Adult Exchange Program with the city of Iizuka, Japan.   

Special Interest Group (SiG) Updates 

Accelerators Save the date for the Alchemist Accelerator Demo Day on Tuesday, May 23rd in Sunnyvale and Google 

Demo Day on Thursday, June 8th in San Francisco. Additionally, Make in LA, an early stage accelerator and fund for 

hardware startups, is accepting applications until May 14th for its 4th Cohort. They are looking for B2B and B2C 

hardware startups with a prototype. For more information, please email Sanjiv Taneja (sanjiv@bandangels.com).  

AgFood Tech: will meet on Thursday, June 1st from 12:00 PM to 3:00 PM at Royse Law (149 Commonwealth Dr, 

Suite 1001, Menlo Park). To nominate presenting companies, please email Jaleh Daie (jdaie@auroraequity.com). 

Energy: will meet with Art Robinson on Tuesday, April 18th from 11:30 AM to 1:30 PM at Larry Kelly’s office (1060 

La Avenida, Mountain View). Introduced to the SIG by Band member Heinz Blennemann, Art, an oil field services 

investor based in Canada, is one of the pre-eminent experts in investing in technology-driven oil field service 

companies. Art locates technologies which can be applied to oil field services as well as identifying Canadian oil field 

service companies with patented technologies which can be applied world-wide. Please contact Larry Kelly 

(lkelly@kellyven.com) for more information.  

LifeScience/MedTech: will meet on Wednesday, May 17th at Carr & Ferrell (120 Constitution Dr, Menlo Park) from 

11:00 AM to 2:00 PM. To nominate companies, please email Craig Pritsky (cpritsky@bandangels.com), as well as the 

SiG chairs Mike Bates (mbates@gmail.com) and Rich Juelis (juelis@sbcglobal.net). 

Luminary: will meet on Thursday, May 4th with Hans Thalbauer, SVP at SAP, responsible for IoT and External 

Supply Chain, and on Thursday, June 8th with Bethany Mayer, CEO of Ixia, a network security company. Formerly 

SVP of Networking at HP and voted one of the 50 Most Powerful Women in Tech in 2016. Both meetings will be held 

from 4:00 PM to 5:30 PM at a TBD Palo Alto law firm. 

Software: will meet on Wednesday, June 14th at Carr & Ferrell (120 Constitution Dr, Menlo Park) from 1:00 PM to 

5:00 PM with a thematic SiG focused on FinTech startups. To nominate companies and to RSVP, please contact Ron 

Weissman (weissman@bandangels.com) and Heather Crawford (heather@bandangels.com). 

Wearables, Consumer & Semiconductor: will meet on Monday, April 17th at Carr & Ferrell (120 Constitution Dr, 

Menlo Park) from 1:00 PM to 5:00 PM. For more information and to nominate companies for an upcoming SiG, please 

contact the SiG chairs Steve Nasiri (snasiri@nasiriventures.com) and Kurt Peterson (kurt.mems@gmail.com). 

mailto:sanjiv@bandangels.com?subject=ReadWrite%20Labs
mailto:jdaie@auroraequity.com?subject=AgFood%20Tech
mailto:lkelly@kellyven.com?subject=Debate
mailto:cpritsky@bandangels.com?subject=Band%20of%20Angels
mailto:mbates@gmail.com?subject=LS%20SiG
mailto:juelis@sbcglobal.net?subject=LS%20SiG
mailto:weissman@bandangels.com
mailto:heather@bandangels.com
mailto:snasiri@nasiriventures.com?subject=Band%20of%20Angels
mailto:kurt.mems@gmail.com?subject=Band%20of%20Angels
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Your Fare (www.yourfareinc.com) will be presented by 

Founder and CEO Chris Monk (chris@yourfareinc.com; 

650.576.8693).  Consumers can choose from 50 different 

online ordering services like Grub Hub or Eat24 to order 

food from their favorite restaurants and have it delivered. 

This trend has spawned a huge new online ordering 

industry with an estimated $70B TAM. While these 

online ordering services are convenient for the consumer, 

it has created an operational nightmare for the restaurant 

owner.  

Imagine a busy restaurant on a Friday night. The staff is 

already managing a room full of guests with the phone 

ringing constantly. Now with the introduction of these 

online ordering companies, the staff has to monitor seven 

different tablets and input each order individually into 

the Point of Sale System. Each online ordering service 

has its own separate login, a different order interface, and 

its own accounting process. Restaurant owners know 

they have to support these online ordering services or 

risk losing revenue, but they are struggling with the 

resulting operational inefficiency.  

Your Fare streamlines the separate online ordering 

systems into one simple user-friendly platform. Our 

Restaurant Portal tracks all the order details, accounting 

data and customer information while our Tablet 

Application allows the restaurant staff to receive orders 

from one device.  

Your Fare is designed by restaurant owners to address 

the problems created by these online ordering services. 

We have 60 accounts LIVE on the platform with 160 

locations subscribed. We have a SaaS business model 

ranging from $49 to $149 per month per location. We 

also earn a commission from select online ordering 

companies for restaurants we onboard to their platform.  

Our team includes founder, Chris Monk, who has sold 

restaurant technology for companies like MOGL, Living 

Social and ChowNow in multiple markets and has closed 

over 700 restaurants. Scott Frost, a seasoned restaurateur 

and entrepreneur who owns five restaurants and is a co-   

founder of Vegas Valley Angels. Chuck Berg is a full 

stack developer with 25+ years of experience and he was 

the president of the SV Forum as the Microsoft SiG chair.  

Your Fare bootstrapped for 18 months with $50K and in 

December closed a round of $125K. We are raising 

$500K to sign 1,500 restaurant locations, which will 

generate $250K in MRR. These funds will allow us to 

bring on two full stack developers and a VP of sales to 

manage 10 inside sales executives closing 150 locations a 

month. 

Your Fare is positioning itself to be the first company to 

integrate it’s API with the leading online ordering 

companies like DoorDash, Amazon and UberEats. 

Because we do not compete with them, they view us as a 

value-added partner. Your Fare will have direct access to 

millions of consumers' online ordering habits. We will be 

able to provide this anonymous data back to the online 

ordering companies with insight into market share, 

customer frequency, and other valuable analytics.  

At this point, Your Fare is an appetizing acquisition target 

for companies like First Data, NCR Corporation or 

Square. 

 

YayPay (www.yaypay.com) will be presented by founder 

and CEO Anthony Venus (anthony@yaypay.com; 

929.288.3857). YayPay is an accounts receivables (“AR”) 

management platform that automates personalized 

interactions with customers, predicts cash and provides 

workflow solutions that save collection costs and 

accelerate cash flow. The company is on a mission to 

transform finance teams into revenue heroes.  

AR management today is repetitive, reactive, and involves 

tedious clerical tasks. Finance teams use spreadsheets and 

people – expensive and inefficient ways, to manage AR. 

Today’s AR analytics and cash forecasts are unreliable 

and time-intensive, leading to working capital 

mismanagement. These problems affect the vast majority 

of mid-market and enterprises businesses in the U.S.  

APRIL 2017 PROGRAM 
The Deal Screening Committee met on March 29th and chose from among the 63 companies under consideration the 

following deals: YOUR FARE is an online ordering management platform for restaurants; YAYPAY is accounts 

receivables management software for finance and sales teams to automate personalized interactions with customers; 

and REALKEY is a web-based platform that brings all parties involved in buying a house and getting a mortgage 

together into a single unified portal, so that all documentation and communication are in a single secure place. 

http://www.yourfareinc.com
mailto:chris@yourfareinc.com?subject=Band%20of%20Angels%20-%20YourFare
http://www.yaypay.com
mailto:anthony@yaypay.com?subject=Band%20of%20Angels%20-%20YayPay
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YayPay addresses a fast-growing $8B order-to-cash 

software market. Modern-day finance teams are lean, and 

increasingly seek to adopt back office automation tools.  

YayPay’s intelligent automation platform prioritizes AR 

workflows with receivables analytics, predicts cash & 

analyzes AR trends, and connects ERP and CRM data. 

YayPay’s platform accelerates collections typically by 

20% + and lowers collections related time and expenses 

by at least 30%. Users report saving 3-4 hours daily.   

In the middle-market, YayPay competes with Billtrust, 

AnytimeCollect, HighRadius. In 95% of cases, prospects 

are not using any software, but “stick together” systems 

using spreadsheets and people. 

YayPay’s competitive advantages: 

• ‘Sticky’ product offering (infrastructure / back-office 

SaaS). 

• Advanced level of workflow automation. 

• Syncs seamlessly with ERPs and CRMs through APIs. 

• Modern, user-friendly UX/UI designed for millennial 

finance teams.  

• Building aggregated customer behavior data to drive 

predictive analytics and forecasts. 
 

YayPay’s product launched in December 2016 and has 

already signed up 14 customers. Annual contracts range 

$3K to $30K. Customer feedback is positive - Net 

Promoter Scores ranging 8-9 out of 10. YayPay projects 

growth and will reach 200 customers in 18 months, 

positioning for Series A investment.  

YayPay has an inside sales model utilizing online 

demo’s.  Lead-gen is supported by: 

i. Outbound emails (SDRs): prospecting via 

customized emails and phone calls. 

ii. Inbound marketing: search, content, social media. 

iii. Strategic/lead-gen partnerships with Oracle-NetSuite 

and Intacct.  

iv. CFO Events to establish thought-leadership with 

organizations like Ernst & Young e.g. recent CFO 

breakfast on “Cognitive Robotics in the back office”. 

 

The team consists of serial entrepreneurs, technologists 

and experienced financial operations professionals. 

CEO/co-founder Anthony Venus has built/ sold 2            

companies in data collection & finance, and is a member 

of the Young President’s Organization. CTO/co-founder 

Eugene Vyborov (M.S. Computer Science) has 12 years 

of software development and machine learning 

experience in financial web applications. COO, Manoj 

Jonna (JD. Georgetown Law) - previously a CPA with 

Deloitte and Grant Thornton. CMO, Max Thomas (Yale, 

MBA. Columbia) is an experienced B2B marketing 

professional. Customer Success, Janis O’Dwyer was 

previously global head of Accounts Receivables for 

Indeed.com & Shutterstock. 

YayPay has raised $1.3M in founder and angel funding, 

and is raising a $1M seed round. Current investors 

include 500 Startups Fintech Fund, Techstars, Gaingels, 

and Zelkova Ventures. Proceeds will be used for product 

development, growth, and customer success. 

 

RealKey (www.RealKey.com) will be presented by 

Founder and CEO Christopher Vincent Hussain 

(Christopher@RealKey.com; 415.990.8190). RealKey is 

a web-based platform that brings all parties involved in 

buying a house and getting a mortgage together into a 

single unified portal, so that all documentation and 

communication are in a single secure place. The first true 

end-to-end digital solution. The RealKey ID attached to 

each consumer and/or property can be shared to buy or 

refinance with any lender or realtor via an open API, 

containing all the data needed from a consumer to buy or 

finance a home. The Open API allows RealKey to 

automatically send and obtain information with any 

system(s) currently used by professionals, allowing users 

to continue business as usual using the same internal 

systems they are familiar with. Documentation and info 

gathering has been automated through integrations like 

Intuit, ADP/Paychex, and Mint to help users buy a house 

and get a mortgage in as little as a single day, regardless 

of who they choose to do business with. RealKey, home 

buying and financing has never been simpler. 

• CEO/Founder was the #1 Mortgage Originator in US 

for 2 straight years before co-founding Sindeo (~$50M 

raised, Seeking Series B). 

CEO/Founder has also held licensing in all 50 states 

and funded ~$2B in personally originated mortgages 

(more than SoFi has funded to date), and was recently 

name one of the Top 6 People to Know in FinTech. 

http://www.RealKey.com
mailto:Christopher@RealKey.com?subject=Band%20of%20Angels%20-%20RealKey
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Rata Rights for additional runway through Q2 2018 and 

full product completion. 

• Finalizing investment by LendingTree aligning interests 

by replacing their current application taking systems 

(doing same with eppraisal.com, Zillow competitor). 

• Accepted into NAR REach Accelerator (National 

Association of Realtors Investment arm), Wells Fargo 

Accelerator, and Citi’s Innovation Lab. 

• Winner of 2016 Banking Disrupted Summit People’s 

Choice Award (Voted Most Disruptive Fintech by 

Banks and Industry Influencers). 

• Digital Mortgage Winner of Best in Show (included 35 

of Industries Top Tech Companies). 

“SECOND LOOK” 

• Head of Engineering was CTO for Intuit, Director of 

Engineering for LendUp, and Principal Engineer / 

Architect for Capital One.  

• Head of Marketing was Head of Marketing Strategy 

and Innovation for Esurance. 

• In less than a week, has converted 5% of ~3,000 

Realtors and Lenders into paying users at launch 

(6/30/17), with a 100% sign-up from the closed beta 

users group. 

• On track to have 2,000+ users by year’s end (resulting 

in ~$7M ARR). 

• $600K+ currently invested (cash in hand), looking for 

$400K+ more in Safe Notes with $5M cap and Pro       

The “Second Look” Lunch will be on Thursday, April 20th from 12:00 PM to 3:00 PM at The Bentley Reserve (400 

Sansome Street, San Francisco). In addition to Your Fare, YayPay, and RealKey, we will hear update presentations 

from Band portfolio companies Cargo Chief and The Detection Group, which are raising follow on funding. 

Cargo Chief will be presented by founder and CEO 

Russell Jones (rjones@cargochief.com, 650.269.3736) 

and is sponsored by Band member Don Lee.  Russell was 

also the founding CEO of Band funded Clearvox 

Communications, the pioneer of headsets for mobile 

phones, which he sold to Plantronics. The shipping 

hassles at Clearvox became the genesis of Cargo Chief. 

Even today nearly all of the 10,000s of freight 

brokerages (including freight brokers, freight forwarders, 

warehouses and large carriers) are manually searching 

and arranging trucking and intermodal capacity for their 

clients. Typically these hyper-fragmented brokerages 

have relationships with only ~1% of the available 

thousands of trucking carriers. 

Since the Band of Angels-led seed round, Cargo Chief 

has developed award-winning patented technology with 

an unparalleled database with 100Ms data points that the 

company used as it established its well-known 

technology enabled freight brokerage, which grew from 

$100K to $17M+ of revenue/year in two years. After 

learning from rapidly closing 600+ customers (some of 

which are Fortune 500s, and engaging with 4,000+ 

carriers), Cargo Chief found an even better opportunity:  

the company is now offering this internally developed 

well-received technology to freight brokerages so they 

can leverage valuable data, automation and network        

advantages to significantly increase their productivity and 

profitability.  

Cargo Chief’s AI based freight matching leverages a 

variety of data that is nearly irreplicable.  The company’s 

sources of freight capacity include:  recording 15M+ 

truck postings from load boards (Craigslist websites for 

trucking), machine read carrier generated capacity emails, 

federal government inspection data and its low-cost small 

trucking carrier transportation management system – 

Tracks TMS.  Soon Cargo Chief will add natural 

language multi-lingual interactive voice response system 

(think Siri), state generated truck scale data, municipal 

based trucking data, large carrier direct integrations, and 

tracking data from the electronic logging mandate.  

Within a year, the company believes that it will offer the 

greatest available information to match the best carrier 

with the best price for each of the hundreds of millions of 

loads. 

The brokerage feedback at the recent Transportation 

Intermediary Association conference was also highly 

favorable for the company’s productivity offerings.  

Cargo Chief’s machine negotiation interacts with top 

prospective carriers for a load through integration, email, 

IVR, and even text. The broker client sets preference 

parameters and the Cargo Chief system optimizes, saves 

time and eliminates inefficient favoritism. The company’s  

mailto:rjones@cargochief.com?subject=Band%20of%20Angels%20-%20Cargo%20Chief
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The company has successfully implemented a significant 

change in their existing software platform, allowing for 

more flexibility and reliability of their system at the 

building level, and gaining additional revenue in the 

process. All of this has been implemented while 

maintaining  excellent ~70% gross margins. 

The Detection Group has also successfully introduced 

their new automatic valve shut-off valve system, which 

The Irvine Company has made ‘Building Standard’ for 

tenant kitchens. It expects to ship ~700 of these valve 

shut off systems, both connected and stand-alone, in 

2017. This product can open up a new market in the 

plumbing sector, where buildings go to their local 

plumbing contractor to fix their localized leak problem. 

Over the past couple of quarters, the company has been 

alpha and beta testing their new Trident System, with 

good results. The first production installation will occur 

within the next 60 days in San Diego at Symphony 

Tower, owned by The Irvine Company. The Detection 

Group has about an 8-week backlog of contracts in 

review (a first in Company history) along with an 

additional $5M in outstanding proposals. The company’s 

limitation appears to be scheduling personnel to install 

their systems. 

In May/June 2017, the company will install its first two 

high-rise commercial buildings in Chicago at 200 N 

LaSalle and 71 N Wacker (Hyatt Center). It is also 

providing quotations to several buildings in downtown 

Seattle, some of which are occupied by Amazon. As The 

Detection Group moves forward with its new IoT system 

and seed market demand, it will increase its sales 

resources to expand its market reach. Some of those sales 

resources will be direct. It will also accelerate the pursuit 

of distribution partners who can add their system to its 

existing national (or regional) product offering. 

Longer term, the company’s vision is to be ‘The Internet 

of Water’ for commercial properties, providing multiple 

water-related sensing capabilities (leak, flow, metering,  

temperature, etc.) to customers, built on the company’s 

cloud-based building management platform.  

The Detection Group is looking for a small amount of 

additional funding to hire a couple of people in sales and 

installation. It has around $250K left in their Series A-1 

round, which will close at the end of May (pre-money 

valuation is $8.5M, total raise this round of $1M).  

Load Manager will handle the dozen interactions with 

the selected carrier’s dispatcher and driver, and flag the 

client when there is an exception to the process. The 

combination of these three offerings will enable Cargo 

Chief’s broker clients to reallocate staff to increase sales, 

and the company believes it will more than double the 

EBITDA of a small brokerage. The compelling business 

model details the Lifetime value of a small broker, 

$50K+, with customer acquisition costs under $2K. 

WaldenVC is backing Cargo Chief’s well vetted and 

experienced team (100+ industry years and 15 start-ups), 

and leading the company’s upcoming equity financing, 

$2.4M-$3.5M over a $10M pre-money valuation, which 

will prove out the enhanced business model and 

approach cash flow positive.  Already a majority of the 

company’s major investors have indicated that they will 

participate and there is strong interest from new 

investors, as well. 

 

The Detection Group will be presented by President & 

CEO Laurie Conner (lconner@thedetectiongroup.com; 

650.291.8379) and is sponsored by Band member Don 

Lee. The company provides wireless sensors to 

commercial properties and manages each building 

through a cloud-based platform which notifies customers 

of the precise location of a water leak, 24/7. It is now 

protecting over 300 buildings, ~50M sq. ft. worth $27B 

against water damage! Companies like developer Jay 

Paul Company, property management firms Trans-

western, Cushman & Wakefield and Greenlaw 

Management, and corporate clients like Salesforce and 

Capitol One have joined the company’s customer list. 

The Detection Group is a month away from receiving 

production quantities of their new, IoT water leak 

detection system, called Trident.  

The company is beginning to see increased customer 

interest as a result of both ‘critical mass’ acceptance of 

its system in a geographic area, as well as increased 

targeted marketing to their three key segments (owner-

occupied, commercial office, and multifamily residential 

properties). The Detection Group has expanded from 

predominantly protecting existing buildings from water 

damage to becoming specified in the engineering plans 

for new buildings (the latter which has a longer sales 

cycle but is much less price sensitive).  

mailto:lconner@thedetectiongroup.com?subject=TDG%20-%20Band%20of%20Angels
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BAND OF ANGELS NEWSLETTER 

Band of Angels Meetings Calendar 

Portfolio and Recent Presenter Company Updates 
Spinal Singularity (March 2017 Dinner): Mike Bates, Co-chair of the Life Science/MedTech SIG reports we have ~35 

Band members following the deal.  A very productive two hour due diligence meeting was held on April 11th between 

a dozen Band members and Derek Herrera, President and the new CEO, Bill Colone.  Mike will be summarizing the 

Band’s due diligence and his investment hypothesis in a memo going out to interested Band members in the few days 

and calling for investment interest.  If you have interest, contact Mike (mbates@bandangels.com). 

InspecTools (March 2017 Dinner) is about to conclude the due diligence process with 20+ Band members. At the 

same time, they are finalizing deals with key launch customers in wind, solar, and power distribution. InspecTools is 

accepting investments (convertible note with a $5M cap, 6% interest, 25% discount) and expects to close by end of 

April. For more information, contact Thomas Dittler (dittler@bandangels.com). 

Swarm Vision (February 2017 Dinner) enables Fortune 500s to identify and leverage the innovation talent in their 

workforce to accelerate their growth. The Band is currently in active diligence. Swarm Vision is raising $750K to 

$1.5M. Since the February Dinner, the company has made good progress on a number of fronts. Customers: HP has 

become their latest customer and current customer Gore (who has been helping the company market)  has increased its 

contract by 4x, the company’s first six figure deal. Partnerships: The company is in active conversation with IDEO 

(class-leading design firm with innovation tools) and SPIGIT (innovation management platform) about channel and 

product partnerships. IDEO has also inquired about becoming a strategic investor. Team: Swarm Vision has recruited 

an experienced VP of Sales with a significant innovation market experience and a large network of Corporate 

Innovation Officers. He begins in May. Investors: Beyond the Band, the company has been meeting with a number of 

other interested angels, including several from HBS Alumni Angels and will be pitching to angel groups in New York 

in the middle of April. The CEO has also had positive meetings with VCs to understand the milestones needed to raise 

a follow-on round next year. Contact: Suzan Briganti, CEO and Founder (suzan@swarmvision.com; 415-290-2476).  

Kiana Analytics (November 2016 Dinner) was awarded $180K as the first phase with a total project grant of $800K  

from the Department of Homeland Security Science and Technology Directorate to enhance the U.S. Customs and 

Border Protection’s passenger screening technology. Kiana still has another $180K left in this round ($7M cap, 20% 

discount, and 6% interest rate). For more information, contact Jack Guedj (jackpguedj@outlook.com). 

Thinnect (November 2016 Dinner) is finalizing the round with the Band totaling $225K so far. This brings the total 

raise to ~$750K. Thinnect is in discussion with multiple other Angel investment groups to get to the $1M target. The 

company was able to secure a $1M non-dilutive grant at the end of March to accelerate its IoT Edge Network 

Management and Control. For more information, contact Bernard Xavier (bernardxavier@sbcglobal.net) or Jack Guedj 

(jackpguedj@outlook.com). 

TinyKicks (November 2016 Second Look) has successfully completed proof of concept for the eMotion Baby Activity 

Monitor in pregnant women. TinyKicks is in negotiations for a $5.5M A round which, when approved by the 

shareholders and the board, is scheduled to close by mid-May. The company has a bridge note open at 20% discount to 

the A round investors. Several Band members have participated. Contact: Paul Russo (paul@geosemi.com). 

Deal Screening Committee 

April 26th; 11:30 AM - 2:00 PM  

Wilson Sonsini Goodrich & Rosati 

650 Page Mill Road, Palo Alto 

Deal Dinner   

April 19th; 6:15 PM - 9:00 PM 

Los Altos Golf & Country Club 

1560 Country Club Drive, Los Altos 

Second Look Lunch 

April 20th; 12:00 PM - 3:00 PM 

The Bentley Reserve  

400 Sansome Street, San Francisco 

For more information on any Band events, please contact sonja@bandangels.com or 650.695.0400. 
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