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We are pleased to announce a recently redesigned Band website, with a beautiful modern 
look and feel and several new functionalities. Members can view the calendar of upcoming 
meetings and register for the Dinner and Second Look on the web site itself. There is a 
password-protected member login which provides an online directory of the Band 
membership. To set up your password, go to the home page of the Band’s web site 
(bandangels.com) and click Member Login. Then click the blue link “Forgot your password?” 
and enter the email you have on file with BandHQ. This should allow you to set up a personal 
password. Our ask of you is this:  Please login and update your profile in the member 
directory, indicate in which SiGs you are participating, and mark your industry expertise. We 
pre-populated the member bios from your membership information form, but this may be 
outdated. Contact Sonja if you need any help with this. Having this information on-line 
should help facilitate finding Band members who have the background and experience to help 
with diligence and be co-investors on deals. One reminder however, a cornerstone of the 
Band of Angels’ culture is “All for one and one for all”. If you use this on-line system to find 
co-investors for a deal, you owe the whole Band the same opportunity. So please alert our 
Deal Manager Shayna or Exec Director Sonja, of any use of this platform in service of 
diligence on, or syndication of, a potential investment. For many years we deliberately did not 
have an electronic database. It was a crude way of forcing members to work through BandHQ 
to contact other members and thus allowed BandHQ to help maintain this key principle of the 
Band. In adopting the electronic database we turn the maintenance of this key operating 
principle over to you to help maintain. Please do your part! Also, of course, please keep the 
Band membership directory, and any and all information behind the member login, 
confidential. 

You can contribute in other ways, too. For the News section, we’d like to encourage you to 
share news about our portfolio companies, trends in angel investing, send us a picture and 
writeup about any panels where you are speaking, or summary and pictures of the SiG 
meetings and other Band events.  

This website is a first iteration. We welcome your feedback and suggestions on what else to 
include on the web site to help you and our entrepreneurs with relevant information about the 
Band. 

One of the benefits of banding together in a Band is that we can establish partnership deals 
we'd not be able to as individual angels. We have such a partnership, which you should know 
about, between the Band of Angels and Amazon Web Services (AWS) to provide any Band 
funded company with the same benefits given to companies in the Amazon AWS Activate 
program. Some of these include: choice of either $100,000 in AWS Promotional Credit valid 
for 1 year or $10,000 in AWS Promotional Credit valid for 2 years; 12 months of AWS 
Business Support; AWS Activate Toolbox with offers for Amazon Payments and Amazon 
Marketplace; access to the AWS Technical and Business Essentials web-based (or instructor-
led) training ($600 value per course), and other benefits listed here http://bit.ly/aws-band. 

 

We’ve had this program since 2015 and a number of portfolio companies, like Twine Data 
and NGX Bio, have already taken advantage of it and saved money. We are including this 
announcement as new information for our recent members and a reminder for the rest. Please 
contact Sonja for the authorization code to unlock this program. 
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Katherine Glassey is an accomplished entrepreneur and board member who has led 

technology companies from start-up through IPO. She has worked to inspire rapid growth in 

enterprise analytics software, life science instrumentation, consumer-facing B2C, and two-

sided marketplace ventures. On both sides of the table, she has secured venture funding, 

negotiated strategic partnerships, and structured multiple acquisitions and exits. 

Katherine was Co-founder of Brio Technology (BRIO/Hyperion:HYSL/Oracle:ORCL) and 

grew it from a 2 person start-up to a $160M+ annual revenue public business intelligence 

company. She was VP Strategic Marketing of the Software Global Business Unit at Hewlett 

Packard. Katherine was CEO of Aurora SFC Systems and co-founded the company to design, manufacture, market and 

sell a high-performance ‘green’ scientific chromatography instrument to the world’s largest pharmaceutical companies.  

Katherine was CEO and Founder of LightScan Technologies, a medical device business around unique laser imaging 

technology for diagnostic micro-endoscopic camera.  

Since 2013, Katherine has been advising startups including select founders at the Women’s Startup Lab and Singularity 

University. 

 

Markus Flierl is a longtime technology innovator and currently responsible for strategy and 

product development of private and public cloud infrastructure and storage software at Oracle. 

Prior to that he was in charge of infrastructure software development at Sun Microsystems.  

Before joining Sun, Markus spent two and a half years working as a management consultant at 

McKinsey & Co in Munich, Germany. He worked with a number of clients on a broad range 

of engagements ranging from product strategy to Go-to-Market and operational efficiency in 

the high-tech, automotive and chemical industry.  

Markus holds an M.S. (Dipl.-Ing.) in Mechanical Engineering from the University of Erlangen-Nuremberg in 

Germany. He did his Master’s Thesis at the Center for Design Research at Stanford. Markus has also been active as a 

private angel, as well as a real estate investor.  

 

Basant Kedia is Managing Director with First Republic Bank. He is part of the exclusive 

Private Banking Team, where his team manages startups, venture capital firms, ultra high net-

worth families. Basant was co-founder of the startup Admit Key and is also investor in 

multiple startups and micro VC funds. Basant is the founding member of Baruch VC Fund 

(Alma Mater) and is a Charter Member at TIE. Basant has been in banking for the last 15 

years starting with HDFC Bank in Mumbai, then Vice President of HSBC in New York. In 

2008, he moved to Bay Area to start the South Asian Banking Group (HSBC). This where the 

startup bug bit him and subsequently, in 2011 he moved to First Republic Bank, where he was 

instrumental in establishing the Startup Practice.  

Basant is a tri-athlete and his goal is to compete in Iron Man. He is involved with Foundation of Excellence (a non-for-

profit for College students in India), and he also enjoys mentoring college students in his Alma Mater. Basant 

completed Executive Education on Venture Capital-Private Equity at Harvard Business School. He earned Master of 

Business Administration from Baruch College, as well as Master of Commerce and Bachelor of Commerce from the 

University of Mumbai. When he is not working, he is seen biking or swimming with his kids or travelling 

internationally. He has visited over 30 countries in last 5 years. He and his wife have two lovely daughters.    

Welcome New Members 
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SPINAL SINGULARITY (spinalsingularity.com), 

sponsored by Mike Bates, will be presented by founder 

and CEO Derek Herrera (derek@spinalsingularity.com; 

470.222.5323). Its first product, the Connected Catheter, 

is the first smart catheter for bladder management.  

People with Spinal Cord Injury, MS, ALS, Stoke, 

Parkinson’s, Dementia, and other Neurological disorders 

often lose control of their bladder. Millions of these 

people rely on disposable urinary catheters to 

intermittently drain their bladders of urine. These 

products are expensive and have high risks for 

complications like Urinary Tract Infections (UTI) and 

Urethral Trauma (False Passage). The average user will 

use 7 catheters per day and this is the gold-standard of 

care for adult males with Chronic Urinary Retention.  

Each disposable catheter can cost as much as $7.60 per 

unit (CMS - A4353). Insurers can spend up over $18K 

each year just to supply one user with catheters. This is 

why the Global Urinary Catheter market is over $2.0B 

each year and growing at 5.1% CAGR. 

The Connected Catheter is the first fully-internal, 

extended-use catheter that: is fully internal to the male 

anatomy to reduce the risk of infection, lasts for one 

month and replaces 200 disposable catheters, allows the 

user to wirelessly control a valve to empty the bladder, 

can be inserted/removed by the user (or clinician) in 

minutes, passive logs voiding data to a smartphone app 

to enable connected health. 

Over 1.1M American males use Intermittent Catheters 

(IC) to manage their bladder. At a sales price of $800 per 

unit per month and 10% penetration in the company’s 

beachhead market (Spinal Cord Injury) Spinal 

Singularity’s revenues will exceed $220M in ARR.  The 

initial commercialization strategy is to launch with a 

small direct sales force and achieve $5M in ARR.  Once 

the company achieves this milestone it will have proven 

commercial viability and be a target for acquisition by a  

company with a larger Urology sales force, such as CR 

Bard, TeleFlex, or Boston Scientific.     

Catheterization is also the first-line standard of care for 

males with urinary retention due to Benign Prostate 

Hyperplasia (BPH). In 2010, an estimated 210M males 

suffered from BPH worldwide (14M in USA).  Men who 

are not candidates for surgical intervention routinely use 

Foley/Intermittent catheters. In time, the Connected 

Catheter will become the standard of care, replacing both 

Foley and Intermittent catheters.    

The Connected Catheter will enter the first-in-man clinical 

trial in Q3 of 2017. Spinal Singularity anticipates 

achieving FDA 510(k) Clearance as a class II device in 

early 2019 and has retained the Experien Group to support 

its regulatory affairs.  In the past year, Spinal Singularity 

has completed feasibility testing, implemented Quality 

Systems, prepared IRBs for clinical trials, validated its 

market opportunity, and completed three accelerator 

programs (MedTech Innovator, YCombinator, and 

HealthBox). The company has raised $1.4M in funding, 

nearly $500K from non-dilutive sources (NIH/NSF/ 

Competitions) and $900K in equity investment.  The 

company is seeking an additional $400K in equity 

investment to complete first-in-man clinical trials in Q3 

2017. This will enable Spinal Singularity to be first-to-

market with a patent-pending device that will 

revolutionize the urinary catheter industry.  

 

INSPECTOOLS (inspectools.com), sponsored by 

Thomas Dittler, will be presented by CEO and co-founder 

Paul Bingaman (Paul.Bingaman@InspecTools.com; 916-

952-2266). The company develops risk-reducing aerial 

inspection systems and software for industrial and utility 

assets. Starting with data collected by our purpose-built, 

automated industrial drones, sophisticated sensor payloads 

for manned-aircraft, and mobile apps, InspecTools' cloud-

MARCH 2017 PROGRAM 
The Deal Screening Committee met on February 22nd and chose from among the 57 companies under consideration 

the following deals: SPINAL SINGULARITY, sponsored by Band member Mike Bates, designs medical devices for 

people with spinal cord injury. Its first product, the Connected Catheter, is the first smart catheter for bladder 

management; INSPECTOOLS, sponsored by Band member Thomas Dittler, develops risk-reducing aerial inspection 

systems and software for industrial and utility assets; and BEAM AUTHENTIC is launching a new line of wearables 

and a mobile app platform that bridges online and offline to empower self-expression, inspire social impact, connect 

people around shared interests, stimulate conversation, and help things go viral.  

http://www.spinalsingularity.com/
mailto:derek@spinalsingularity.com?subject=Band%20of%20Angels%20-%20Spinal%20Singularity
http://www.inspectools.com/
mailto:Paul.Bingaman@InspecTools.com?subject=Band%20of%20Angels%20-%20InspecTools
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based SaaS tools are used by customers to analyze and      

report the condition of hard-to-inspect assets like wind 

turbine blades, solar farms, and power lines. As a 

bootstrapped company with total revenue to date of $6m, 

proven products, and industry-leading customers, 

InspecTools is raising growth capital to more 

aggressively grow in markets around the world where its 

products are in demand. 

Many utility and industrial assets are not inspected 

adequately due to the costs, difficulties, and dangers 

involved in using conventional methods. The resulting, 

avoidable risks of lost production, inefficiency, 

premature asset degradation, and even catastrophic 

failure are economically significant. InspecTools' 

systems reduce asset risk and create compelling 

economic returns for customers. The rapid growth of 

renewable energy and utility infrastructure, in particular, 

means that our addressable markets are growing quickly, 

all around the world. 

InspecTools sells and rents data collection hardware to 

customers, and provides software and data services on a 

subscription basis. Primary customers are asset owners 

and the service contractors owners hire to care for their 

assets. InspecTools systems have been used to inspect 

more assets in target markets than any competing 

systems, and have been proven effective around the 

world. Current customers include some of the largest 

owners and manufacturers of wind and solar energy 

assets, and some of the largest owners of power 

transmission networks. Future inspection markets that 

InspecTools is evaluating include oil & gas production 

and pipelines, cellular communication infrastructure, 

railway infrastructure, and industrial construction. 

InspecTools’ customers include Vestas (#1 global wind 

OEM & service provider), SunPower & SMA (leading 

solar OEMs & service providers), Southern Company, 

Tennessee Valley Authority, Duke Energy, Pacific Gas 

& Electric, Puget Sound Energy, Iberdrola/Avangrid, the 

state electric utility of Portugal (EDP), NRG, and the 

U.S. Department of Interior. 

InspecTools was founded by industry veterans and has a 

talented, international team of hardware and software 

engineers, and field application specialists. Its customers 

recognize that the team's field experience means that its 

products are designed to perform and survive in real-

world working conditions, while delivering compelling   

economic value. As the company expands, it will add      

specialized personnel close to customers to ensure that its 

systems always meet customer expectations. 

To date, InspecTools has been self-funded by $6m in 

revenues, and product development has taken place in 

real-world applications. Carefully selected investors are 

now being sought to enable InspecTools to grow more 

aggressively than internal funding will allow, and to 

leverage our excellent market position. 

Because InspecTools serves separate industry segments, it 

anticipates multiple exits on a per segment basis. Potential 

acquirers include current customers. Due to the nature of 

the markets it serves, the company anticipates adding new 

markets over time, increasing the number of potential exit 

opportunities. 

 

BEAM Authentic - Wear. Share. Connect. Impact.  

BEAM Authentic, Inc. (BEAM) is a stealth startup in the 

IOT space, led by multi-time successful entrepreneurs, 

Andrew Zenoff (azenoff@beamauthentic.com) and 

Jonathan Shambroom (jshambroom@beamauthentic.com; 

415.244.4600). BEAM is launching a new line of 

wearables and a mobile app platform that bridges online 

and offline to empower self-expression, connect people 

around shared interests, stimulate conversation, help 

things go viral, and inspire social impact. The company 

has powerful tie-ins to the world of sports, music, 

entertainment, media, politics, education, and social 

impact. BEAM weaves micro philanthropy into the fabric 

of daily life. The device and the app allow for people to 

donate and connect to organizations, learn about causes, 

and express their values. It also has technology and 

features (e.g. “panic button”) that can help reduce and 

positively impact the college campus rape epidemic that 

was powerfully addressed by the film, The Hunting 

Ground. BEAM offers both a direct to consumer business, 

as well as B2B opportunities.   

Investors include: Marc Benioff, Regina Scully, John 

Scully, Jenny Johnson (Pres. Franklin Templeton, Owner 

of SF Giants), Amy and John Griffin (Blue Ridge 

Capital), Dennis Phelps (Lead VC at IVP on Snapchat 

$800M round), Ricky Sandler (Eminence Capital), Ellen 

Levy, Blake Grossman (former V Chair Black Rock), 

Jennifer Newsom (Gavin), and other Bay Area/NYC tech 

and finance notables with aligned values. 

 

mailto:azenoff@beamauthentic.com?subject=Band%20of%20Angels%20-%20BEAM
mailto:jshambroom@beamauthentic.com?subject=Band%20of%20Angels%20-%20BEAM
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Jonathan Mariner, former CFO of MLB, secures        

BEAM’s connection to major league sports teams and 

their affiliated charities.   

4 Celebrity Partnerships - Working with select social 

impact oriented celebrities and millennial influencers 

in film, pod casts, and music to create “cool factor” 

and reach hundreds of millions of social media 

followers.  

5 B2B Opportunity - at larger retailers like Wal-Mart, 

Target, Starbucks, etc. sales people can wear BEAMs 

and engage customers and drive business and 

awareness around their brand.   
 

BEAM  is currently closing its second seed round of $4M 

(3/4 filled) at a $16M pre money valuation. Launching in 

June, 2017. 

“SECOND LOOK” 

BEAM’s manufacturing partner is Foxconn. The 

company over the past two and a half years has filed 5 

PCT worldwide Utility patents. They cover its current 

hardware, future products, app, platform and ecosystem, 

plus 23 design patents, of which 18 have been granted so 

far. A few BEAM milestones include: 
 

1 CrowdRise Launch Partner - BEAM is working 

with Edward Norton’s CrowdRise platform, giving  

the company access to $1M funding efforts and 

30,000 charities. 

2 WE.org Launch Partner - BEAM is being 

integrated into the wave of 250,000 high school 

student activists engaged in 10 “WE Day" events 

each year to support BEAM launch.   

3 MLB – Engaged with SF Giants, Boston Red Sox, 

NY Mets, and LA Dodgers. Investor and Advisor      

The “Second Look” Lunch will be on Thursday, March 16th from 12:00 PM to 3:00 PM at The Bentley Reserve (400 

Sansome Street, San Francisco). In addition to Spinal Singularity, InspecTools, and BEAM, Band portfolio company 

Bioxiness Pharmaceuticals, which we funded last year and is raising second tranche of its $1M funding will present.  

BIOXINESS PHARMACEUTICALS, INC. will be 

presented by CEO Mansour Bassiri, PhD (510.495.5940; 

mbassiri@bioxiness.com) and interim part-time COO/ 

Series A Board member Constance McKee, MBA (408. 

348.3191; constance@manzanitapharmaceuticals.com). 

Bioxiness is developing a new class of small molecule 

antibiotics that inhibit methionyl-tRNA synthetase 

(MetRS), the first bacterial enzyme involved in protein 

biosynthesis in both gram-positive and gram-negative 

bacteria. Of the estimated 2M people in the US who 

develop bacterial infections each year, 23,000 die from 

drug-resistant infections. A central strategy in addressing 

drug-resistant bacterial infections is to develop new 

antibiotic directed at targets against which no drugs have 

been developed: there are no marketed drugs that target 

MetRS, so no resistance has developed against it. The 

Company holds two issued patents (US, JP) based on 

internally discovered compounds and expects the EU 

patent to issue in 2016.  

Bioxiness closed on its first tranche in September 2016 

($502K), of which $92K was contributed by six 

members of the Band of Angels. Other investors are Life 

Science Angels (LSA), Launch Capital, a Pritzker family 

fund (co-leads), and North Texas Angel Network. The 

second tranche Series A investment opportunity ($500K)  

is based on the existing term sheet with $2M pre-money 

valuation to reach in vivo POC, a significant value 

milestone in antibiotic development. In addition to in vivo 

POC, the technical milestones in Series A are to optimize 

compounds for potency and show an acceptable Rate of 

Resistance, and identify at least one lead, formulated 

compound in a mouse model of E. coli infection that is 

safe and effective when given systemically. Recent data 

achieve one of the Series A business milestones, to 

identify gram-negative disease targets. Remainder Series 

A business milestones are to recruit a CEO for Series B, 

and to initiate industry discussions to position Bioxiness 

for an early Phase 2a exit. Without including non-dilutive 

capital, minimum capital to exit is $12M (after Series B).  

The Bioxiness team has “done it before” – Bioxiness’ 

founder Mansour Bassiri PhD co-founded NovaBay, and 

led their development of anti-infectives from discovery to 

FDA/IND to early-stage clinical studies. In addition to 

Bassiri, the Series A Board now comprises of: Clint 

Severson, CEO of Abaxis, Inc., Chairman; Matt Kerby 

PhD, LSA representative; Susan Froshauer PhD, former 

CEO of Rib-X (Melinta), Launch Capital representative; 

Constance McKee MBA, CEO of Manzanita Pharma-

ceuticals, Inc. and part-time interim COO for Bioxiness; 

and Chris Dunn MD, Alternate Board member for LSA.  

https://www.we.org/
mailto:mbassiri@bioxiness.com?subject=Bioxiness
mailto:constance@manzanitapharmaceuticals.com?subject=Bioxiness


 

 

Confidential—Not For Redistribution 

Page 6 

BAND OF ANGELS NEWSLETTER 

Band of Angels Meetings Calendar 

Partner Event Announcements 

Special Interest Group (SiG) Updates 
Accelerators: will have an informal meeting with representatives from Siemens Technology-To-Business Center 

before the March Band Dinner. If you would like to participate, please email Sanjiv Taneja (sanjiv@bandangels.com).  

AeroAstro: will meet on Thursday, April 6th from 11:00 AM to 2:00 PM at SETI Institute (189 N Bernardo Ave 

#200, Mountain View). If you have any interesting start up teams in this domain (broadly defined: new space, new 

aeronautics and related services, technologies, components), please contact Thomas Dittler (dittler@bandangels.com) 

and Jacques Vallee (vallee@bandangels.com). There is opening in the agenda for 2 more startups. 

Digital Disruption: will meet on Thursday, April 13th from 11:00 AM to 2:00 PM at the Band’s office (750 Battery 

St, 7th Fl, San Francisco). To RSVP and to nominate companies, please email Aron Bohlig (abohlig@gmail.com). 

LifeScience/BioTech: will meet on Wednesday, March 15th at Carr & Ferrell (120 Constitution Dr, Menlo Park) from 

11:00 AM to 2:00 PM. To RSVP and to nominate companies, please email Craig Pritsky (cpritsky@bandangels.com), 

as well as the SiG chairs Mike Bates (mbates@gmail.com) and Rich Juelis (juelis@sbcglobal.net). 

Software: will meet on Wednesday, April 12th at Carr & Ferrell (120 Constitution Dr, Menlo Park) from 1:00 PM to 

5:00 PM with a thematic SiG focused on FinTech startups. To nominate companies and to RSVP, please contact Ron 

Weissman (weissman@bandangels.com) and Heather Crawford (heather@bandangels.com).  

Wearables, Consumer & Semiconductor: will meet on Monday, March 13th at Carr & Ferrell (120 Constitution Dr, 

Menlo Park) from 1:00 PM to 5:00 PM. To RSVP and sponsor companies to present, please contact the SiG chairs 

Steve Nasiri (snasiri@nasiriventures.com) and Kurt Peterson (kurt.mems@gmail.com). 

Deal Screening Committee 

March 29th; 11:30 AM - 2:00 PM  

Wilson Sonsini Goodrich & Rosati 

650 Page Mill Road, Palo Alto 

 

Deal Dinner   

March 15th; 6:15 PM - 9:00 PM 

Los Altos Golf & Country Club 

1560 Country Club Drive, Los Altos 

 

Second Look Lunch 

March 16th; 12:00 PM - 3:00 PM 

The Bentley Reserve  

400 Sansome Street, San Francisco 

 

CS 193S Demo Event 

March 24th; 3:30 PM - 5:30 PM  

Stanford University, Gates B01  

Hewlett Packard Auditorium 
 

Band member Jan Jannink is teaching 

a course at Stanford on Scalability 

Engineering, focusing on containers 

and the Javascript ecosystem. Band 

members are invited to attend (RSVP 

to jan@cs.stanford.edu). Student 

projects: Annotations for Medical 

Images, The Linkedin for Logic, Data 

Mining for Dota 2 Gaming Data, 

NLP and Chatbots, Ad-free Revenue 

Generation for Online Content, and 

Online Webpage Metadata Analyzer. 

Startup Georgia  

March 30th; 8:00 AM - 9:00 PM 

Wilson Sonsini Goodrich & Rosati 

650 Page Mill Road, Palo Alto 
 

A group of ten startups from the 

Republic of Georgia chosen from 

several hundred applicants as best 

suited for the US and international 

markets are coming to the Valley the 

week of March 27th. Band members 

are invited to attend the Pitch Event 

on March 30th. Georgian born 

Golden State Warrior Center, ZaZa 

Pachulia will attend. RSVP Link: 

http://bit.ly/startup-georgia 

(use “investor0714” for free ticket) 

Accelerating Women Founders  

March 22nd; 5:00 PM - 9:00 PM 

DLA Piper 

555 Mission St #2400, San Francisco 
 

Band member Debra Vernon 

(Debra.Vernon@dlapiper.com) is 

hosting an exciting event focused on 

accelerating the success of women 

entrepreneurs in honor of Women’s 

History Month. The DLA Piper’s 

team of women lawyers and other 

women executives will provide 

“office hours” to women who are 

startup founders and early stage 

company executives. RSVP link: 

http://bit.ly/dla-women. 

mailto:sanjiv@bandangels.com?subject=ReadWrite%20Labs
mailto:dittler@bandangels.com?subject=AeroAstro
mailto:vallee@bandangels.com?subject=Band%20of%20Angels
mailto:abohlig@gmail.com?subject=Digital%20Media%20and%20E-commerceSiG
mailto:cpritsky@bandangels.com?subject=Band%20of%20Angels
mailto:mbates@gmail.com?subject=LS%20SiG
mailto:juelis@sbcglobal.net?subject=LS%20SiG
mailto:weissman@bandangels.com?subject=Band%20of%20Angels
mailto:heather@bandangels.com?subject=Software%20SiG
mailto:snasiri@nasiriventures.com?subject=Band%20of%20Angels
mailto:kurt.mems@gmail.com?subject=Band%20of%20Angels
mailto:jan@cs.stanford.edu?subject=Band%20Member%20RSVP%20-%20Demo%20Day
https://drive.google.com/open?id=0B2lO3sHIJaSmblY4MzZDVFA1Wm8
http://bit.ly/startup-georgia
mailto:Debra.Vernon@dlapiper.com?subject=Women%20Office%20Hours
http://bit.ly/dla-women

