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Volume 23, Issue 11 

This is the last Newsletter of the year, and even though we have a few more deals that will 

likely close, we can already look back with satisfaction at a busy year. So far during 2017, 

we invested in 17 deals, including 15 new financings (Connect Homes, Crater, HOOCH, 

Jirav, Kango, Kiana Analytics, LivWell, monARC, Nanotech Biomachines, Nwave 

Technologies, Purissima, RealKey, Thinnect, When Labs, and Your Fare) and 2 follow-ons 

that formally presented at Second Look (NGX Bio and VoiceBase). Of course, many Band 

portfolio companies received direct follow-ons that did not come through Second Look. 

Some exits from 2017 include: Faraday Bicycles (April 2013 Dinner) was acquired by Pon 

Holdings, owner of several bike brands; InfoAxe, subsequently renamed Rover (January 2008 

Dinner), was acquired by Revcontent Holdings; Ciel Medical (October 2016 Dinner), which 

develops a catheter to prevent ventilator associated pneumonia and a second product to 

accurately place ventilation tubes, was acquired by Vyaire Medical just eight months after our 

investment. Cloud services firm Prodea Systems acquired Arrayent for its IoT services 

platform creating an end-to-end solution for real-time performance monitoring, data 

intelligence, and predictive analytics. In June, we had our 11th portfolio company IPO: 

ShotSpotter, Inc. (January 2006 Dinner), a gunfire detection and solutions company that 

realtime triangulates gun fire to within feet of the source, went public on the NASDAQ under 

symbol “SSTI”. The Band’s sidecar fund Acorn also crossed a milestone this year; with the 

sale of Practice Fusion shares into the secondary market it has assured returning all of its 

capital to investors while still being ‘long’ on several portfolio companies, including a sizable 

remaining piece of Practice Fusion and a little piece of AirBnB (obtained through an 

acquisition). 

I note with some interest that we added 11 women members this year. We’ve made an effort 

to reach out to qualified women angels and it is paying off. Please give a thought to your 

network for anyone you might nominate for Band membership and introduce them to Sonja. 

As the year wraps up don’t miss many exciting end-of-year events. The Blockchain SiG, led 

by member Basant Kedia, will have its kickoff event on November 17th from 12:00 PM to 

3:00 PM with 2 speakers: Indu Kodukula, VP Development, Blockchain and Distributed 

Ledger Technology (DLT) at Intuit and Michael Golomb, Managing Partner and Founding 

Member of The ICO Governance Foundation. Our signature annual Holiday Party will be on 

December 5th at the Menlo Circus Club from 6:00 PM to 9:00 PM (RSVP by November 30th 

at http://bit.ly/2017BandParty). See the section at the end of the Newsletter for more events. 

As an end of year reminder, if you have worthless stock you want to convert into realized 

taxable losses to offset your gains, the Band provides the service of buying such worthless 

shares with a simple purchase agreement for $1. Our member Carol Sands also buys 

worthless stock to help people realize tax losses.  

Congratulations to everyone on a great, profitable, interesting, nurturing, enjoyable, and 

gratifying year at the Band of Angels. See you at the Dinner and Second Look, and if I miss 

you there, see you at the Holiday Party. In the meantime, best wishes for a Happy 

Thanksgiving; we have a lot to be thankful for. 

November 10, 2017 Introduction 
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Dr. Songyee Yoon is President of NCSOFT, responsible for managing the organization and 

planning the company’s globalization strategy. NCSOFT (KRX 036570) is one of the most 

successful online game company globally, which started developing and servicing network based 

multiplayer games 20 years ago. She has been instrumental in the launch of many of NCSOFT’s 

titles in the U.S. and Europe, and in moving the company toward new initiatives, including the 

development of the mobile studio in San Mateo and research into new technologies such as AI. A 

graduate of Korea Advanced Institute of Science and Technology, and PhD recipient from MIT in 

Computational Neuroscience based on her research at the MIT Media Lab, Dr. Yoon started her career at McKinsey & 

Company. From there, she held various roles including Vice President of Communication Intelligence at SK Telecom 

before joining NCSOFT in 2008, a member of the Presidential Advisory Council for Science and Technology for the 

president of Korea and adjunct professor in Media and Entertainment of Yonsei University in Seoul. She serves on the 

advisory board of Asia Pacific Foundation of Canada, Center for Asia Pacific Policy at RAND and MIT Corporation. 

As a chairperson of NCSOFT Culture Foundation, she actively engages herself in various philanthropic initiatives 

including main sponsor for Special Olympics, collaboration with UN Food Program and UNHCR. She has been 

recognized by various organizations for her leadership throughout the years including being named to the Young 

Global Leader by World Economic Forum, Boao Forum of China, and Wall Street Journal’s 50 Women to Watch. 

Dr. Li Lin received M.S. and Ph.D. degrees in Electrical Engineering from the University of 

California at Berkeley in 1996 and 2000, respectively. Her Ph.D. thesis focused on integrated 

frequency synthesizer for multi-standard CMOS RF transceiver. She worked at Broadcom 

Corporation from 1999 to 2002 as a staff scientist, developing RF integrated circuits including 

LNA, Mixer, PA, PA driver, and RF VGA for WLAN applications. From 2002 to 2005, she 

worked at Berkana Wireless Inc. (later acquired by Qualcomm Inc.) as a design manager and led a 

team to develop multi-mode radio transceivers for cellular applications, including GSM, Edge, 

CDMA and WCDMA. From 2005 to 2016, Dr. Lin was with Marvell Semiconductor, Inc. Her last post was the Vice 

President of Engineering, Wireless Technologies Department of ~900 employees across 11 countries, responsible for 

the revenue of ~$500 million. The wireless group  develops the wireless systems for high performance/high data 

rate/long range applications such as cellular/LTE, WLAN, BT, GPS; and for lower power/low data rate/short range 

applications such as Zigbee/subG in smart energy and home automation. Since 2012, Dr. Lin serves as steering 

committee member at IEEE Radio Frequency Integrated Circuit Symposium, in charge of publicity, work 

shop, publication.  She is elected as the General Chair for the RFIC 2020. She is a member of IEEE RFIC 

Symposium Technical Program Committee since 2011 and a member of IEEE International Solid State Circuit 

Conference (ISSCC) Technical Program Committee since 2013. Dr. Lin has over 17 publications in ISSCC, RFIC, 

VLSI, and JSSC and holds more than 40 patents in integrated circuit and system.  

Mizan Rahman is a serial entrepreneur and angel investor who is driven by solving everyday 

problems with simplistic technical innovations. In 1999, he founded BayBuilder and totally 

disrupted how fortune 1,000 companies negotiate with their supply base. Many prominent 

companies such as Honeywell, TRW, Bayer, Lenox, PPG industries, Lexmark and others adopted 

his technology. BayBuilder was acquired by PurchasePro ( NASDAQ: PPRO) in 2001. Mizan 

then started M2SYS in 2003 and grown it to become a global leader in biometric and identity 

management technology. M2SYS solutions are used by companies and government from over 

100 countries and generated over $75 millions in revenue. He also founded Medilyzer, the virtual 

pharmacist app, GoPine - business managed review platform to capture real-time customer sentiments to augment 

sparse reviews in Yelp!, and CircleCare, the family app to inspire and appreciate your loved ones. His latest venture is 

RightPatient, a digital health company with the mission to eradicate unwanted death because of patient record mix-ups 

in U.S. hospitals. RightPatient is being used by more than 50 major hospitals to safeguard their over 10 millions 

patients. Mizan is the recipient of “Technology Innovator of the Year” by InfoWorld. He is a frequent speaker in many 

U.S. and international conferences, symposiums, and universities such as the International Biometric Conference and 

MIT. He received B.S. in computer science from Florida Atlantic University and M.S. in Computational Science and 

Engineering from Georgia Institute of Technology. 

Welcome New Members 
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Wendy Kok is an active angel investor and a seasoned executive with 20+ years of experience in 

investment management, corporate finance, and tax structuring. Since 2011, Wendy led Sequoia 

Capital China (Sequoia) as Chief Financial Officer and Operations Lead through the most 

aggressive growth period and with over 200 active investments to govern. Wendy retired from 

Sequoia in December 2016 and become its Consultant. She co-founded the Hong Kong Private 

Equity Finance Association to advocate for knowledge sharing and promotion of positive impact 

of venture capital. Previously, Wendy was Partner in the Tax & Business Advisory Services with 

Ernst & Young. She was also appointed as the Leader for Tax Accounting and Risk Advisory Services for the Central 

China region. Wendy attained Partnership within 9.5 years of her career and was the youngest to be admitted into the 

Ernst & Young partnership in the China tax department. During her time with Ernst & Young, Wendy led the first 

acquisition by a U.S. private equity fund into a state-owned enterprise in North-eastern China, negotiating with the 

government officials and navigating sensitive and complex compliance issues. Wendy also made history by 

successfully negotiating the first provincial city Advance Pricing Agreement for Xiamen in Southern China. She was 

awarded as one of the Top 10 CFOs in the private equity and venture capital industry in China for 2015. Wendy 

received an executive MBA from Kellogg School of Management, a Master of Applied Finance and a Bachelor of 

Commerce from the University of Melbourne.  

Ravi Thummarukudy, CEO and co-founder of Mobiveil, lnc. has 25+ years of experience in the 

Semiconductor/IP/EDA industry. Before Mobiveil, he was co-founder of GDA Technologies, lnc. 

which was later acquired by L&T lnfotech. At L&T lnfotech, Ravi served as the VP & GM for IP 

Licensing and HW/SOC services. Prior to this, he held various Global Business and Technology 

Management positions at Cadence Design Systems, Tata Consultancy Services (TCS) and Indian 

Space Research Organization (ISRO). He nurtured an open work culture based on continuous 

learning and innovation. The designs his team developed are currently deployed in millions of 

units of silicon embedded throughout the communications and consumer products worldwide. As a firm believer of 

strong ecosystem partnerships, Ravi has several years of experience in developing partnerships in U.S., Europe, Japan, 

and China. He participated in several industry initiatives and has been chair of RapidIO Marketing Work Group and 

Chair of HyperTransport Business Task force. He has taught classes at the University of Santa Cruz extension in the 

Silicon Valley, as well as contributed several articles to EETimes, Chip Design Magazine, Electronic Design and  ISD 

Magazine. He holds a BS from Mar Athanasius (MA) College of Engineering and MS from IIT Madras and MBA from 

Santa Clara University. 
 

Youllee Kim is a strategic advisor and investor with 20 years of experience in management 

consulting, venture incubation/investment, and marketing. Most recently, Youllee was Partner and 

Managing Director at The Boston Consulting Group (BCG) based in Seoul, Korea working across 

several Asian countries including Korea, Japan, China, Hong Kong, and Singapore. Working at 

BCG for 14 years, she has a broad experience in corporate development topics, including vision 

and long-term strategy, corporate development, digital transformation, globalization, M&A, JV, 

partnership, due diligence, and post-merger integration. She spent her first 4 years at BCG working 

with leading financial institutions in Korea after the Financial Sector Restructuring by the Korean government and 

managed multiple M&A and post-merger integration projects. For the last 10 years at BCG, Youllee was dedicated to 

the broad consumer space including food, beauty, fashion, retail/e-commerce, automotive and consumer electronics 

technology. She also had opportunities to work/participate in the healthcare industry as biotechnology was seen as a 

future growth driver for leading conglomerates. At BCG, she took many leadership roles. As the first woman promoted 

to Partner in BCG Korea, she served on the Asia Pacific Leadership of Women@BCG. In addition, Youllee led MSP 

(Marketing, Sales and Pricing) Practice, CCI (Center for Consumer/Customer Insight) and Social Impact efforts in 

BCG North Asia System. Prior to joining BCG, Youllee worked for CJ (Samsung’s very first manufacturing business 

which was later spun off from Samsung Group) and Kellogg in the marketing and brand management roles. She also 

worked at a venture incubation and investment firm during the time of the dot-com bubble in early 2000’s. Youllee 

holds an MBA from the University of Michigan Business School and B.A. from Yonsei University in Korea. She 

speaks English, Korean, and Japanese. 
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SEAL ROCK THERAPEUTICS, sponsored by Mike 

Bates and Craig Harding, will be presented by Founder  

& CEO Neil McDonnell (nmcdonnell@selarocktx.com; 

206-240-2143). Seal Rock is a discovery stage 

biotechnology company developing a breakthrough 

therapy for a common, fatal liver disease with no 

approved therapies. Called NASH, it can progress to 

cirrhosis and liver cancer and is now a leading cause of 

liver transplantation. NASH is projected to be a 10 

million patient, $25 billion market. 

NASH was virtually unknown even 15 years ago, so 

first-generation NASH drugs are just now completing 

mid-stage development. The best first- generation drug 

for fibrosis is selonsertib, an “ASK1 inhibitor” from 

Gilead. Seal Rock has better ASK1 inhibitors with best-

in-class potential in NASH and first-in-class potential in 

other treatment resistant conditions. 

Seal Rock is a group of industry veterans who met at 

Takeda, a global pharmaceutical company with $16 

billion in sales and 30,000 employees. All have extensive 

experience in biotechs and pharmas. Notably, Seal 

Rock’s Chief Scientific Officer comes from Akarna, a 

NASH start-up that in 2016, after less than two years in 

existence, was acquired by Allergan for $50 million and 

$1 billion in milestones. 

Seal Rock’s scientists discovered safety issues with 

selonsertib unrelated to ASK1, and the potential for 

clinically relevant drug interactions, now confirmed by 

Gilead.  Seal Rock’s lead ASK1 inhibitor, SRT-015, was 

designed to remove these problems. It’s also liver-

selective: It goes to the liver where it is needed and only 

minute amounts circulate in the bloodstream, providing 

an extra margin-of-safety. Seal Rock will begin testing 

SRT-015 this quarter in liver fibrosis models and begin 

toxicology studies needed before starting human trials. 

The first humans should be dosed in about one year. 

The same process that causes NASH can cause serious 

damage in other organs. Selonsertib failed in clinical 

trials in two of these other diseases due to too low of a 

dose, likely due to safety concerns. Seal Rock is 

developing safer, non-liver-targeted ASK1 inhibitors, 

beginning with a first-in-class program for a form of        

Heart Failure with no approved therapies, another 

untapped multi-billion-dollar market. The company 

expects to select that drug in Q2 2018. 

Seal Rock created and owns all its intellectual property 

with no third-party licenses required. The company is 

being positioned for early stage acquisition after early 

clinical trials, in approximately two years. Acquisitions of 

NASH companies at that stage have had up-fronts of 

$100-400 million and up to $1 billion in milestones. Seal 

Rock is in discussions with multiple top-tier pharmas 

about transactions where the company retains its programs 

and receives non-dilutive financing through the first phase 

of clinical trials followed by M&A at pre-negotiated 

terms; three are already performing extensive due 

diligence. In parallel, Seal Rock is in discussions with 

top-tier VC firms, many of whom have also done due 

diligence. Seal Rock expects to begin pharma transaction 

and Series A negotiations in parallel in January. 

Founded in October 2016, Seal Rock has raised 

approximately $1 million, including a recent $460,000 

investment by Life Science Angels. It is now raising 

$300-500,000 in convertible notes to close in this month. 

These funds will be used to build drug supply and 

continue safety and efficacy studies until it completes a 

pharma transaction or series A financing. 

 

SNAPWIRE, sponsored by Ron Burns, will be presented 

by CEO Chad Newell (chad@snapwi.re; 805-845-7572).  

Snapwire is a custom content marketplace that connects 

the world’s best creators with businesses and brands who 

need on-brand authentic content. It is a B2B solution that 

is able to produce custom visual content at scale. 

Driven by social media, brands need more and more 

content every year. What was once 4 content pieces a 

month has turned into 4,000 and brands know that in 

order to convert, these content pieces must be high 

quality. The current methods of content production are 

outdated and don’t address the problem. Stock 

photography is affordable and relatively scalable but tends 

to be overused and low quality. On the other hand, hiring 

a freelancer to custom shoot a concept leads to high           

NOVEMBER 2017 PROGRAM 
The Deal Screening Committee met on October 25th and chose from among the 67 companies under consideration the 

following deals: SEAL ROCK THERAPEUTICS, sponsored by Mike Bates and Craig Harding, is a discovery stage 

company developing small molecules for diseases with no current treatment; SNAPWIRE, sponsored by Ron Burns, is 

a B2B solution that is able to produce custom visual content at scale; and SPRAYPRINTER has invented an 

innovative wall printing device (robot "Albert") that enables painting large-scale murals by transferring pictures and 

designs directly from a computer or smartphone to wall surfaces.  

mailto:nmcdonnell@selarocktx.com?subject=Band%20of%20Angels/Seal%20Rock
mailto:chad@snapwi.re?subject=Band%20of%20Angels/Snapwire
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quality branded results but tends to be over budget and 

unscalable. The biggest problem is that brands are 

wasting millions of dollars every year on the time it takes 

to source good content. Snapwire provides the only 

scalable solution to the problem with its technology 

driven creative brief, global community, and its growing 

“needs-driven” marketplace library. 

Snapwire has a community of over 440K creators that 

grows 330% y/y. Brands can request custom content 

from the community or harvest photos from its 3M 

image marketplace that grows 270% y/y. Snapwire takes 

an average of 40% of every transaction. Its ecosystem 

includes IOS and Android apps as well as a web app. 

Snapwire IP expands and extracts keywords using 

machine learning and AI and also uses unique points and 

leveling systems for quality control. Its ability to scale 

high quality custom content is difficult to replicate. Its 

biggest customer, Google, has given Snapwire over 

$300K in PO’s over the past 18 months because of its 

ability to scale geo-specific content needs. Buyers can 

launch 1-100K custom assignments at once.  

Snapwire attacks the $10B commercial image licensing 

market first but plans on expanding into the larger $500B 

digital content market and already has a committed PO 

of $70K for video content. Projected revenue for 2017 is 

forecasted for $600K+. 

Snapwire launched in 2014 and has raised approximately 

$2.5M to date. It is now raising a $1-2M seed round. 

Funds will be used to increase sales and build out the 

product for a move into Video.  

 

SPRAYPRINTER will be presented by Co-founder & 

CEO Richard Murutar (richard@sprayprinter.com; 669-

252-9897). The company has invented an innovative 

wall printing device (spray-printing robot "Albert") that 

enables painting large-scale murals by transferring 

pictures and designs directly from a computer or 

smartphone to wall surfaces without any artistic skills 

needed. The innovative wireless printer robot 

communicates with a smartphone camera through an app 

that controls the painting process. Aerosol spray cans are 

attached to the robot Albert allowing the design to be 

directly spray printed onto any wall surface.  

Printing and painting at large scale is costly and takes a 

lot of time. SprayPrinter’s technology reduces the cost 

for more than 100 times. The spray-printing robot Albert 

utilizes 3 aerosol spray cans versus 1,200; one person 

versus 5; and completes the work in 3 hours versus 400 

hours. The technology consists of 4 provisional patents   

filed in the U.S., out of which 3 are in PCT-stage (Patent 

Cooperation Treaty). 

SprayPrinter unifies the fragmented world of building 

owners, artists, and advertising money by creating a 

clearing house for the buyer. The size of the out of home 

advertising market is estimated $7.5B in the U.S, with 

$4.7B U.S. Billboard TAM. The size of the interior design 

market is $14B.  

The business model is: (a) indoor mural subscription for 

$1.5K/month for printing, maintenance, refreshing, and 

design. (b) outdoor mural subscription, building owner 

receives $10K/year for commercial outside artistic murals, 

the company charges $10K/month for advertising from 

corporations and local businesses. The economics of a 

mural are: SprayPrinter charges on average $9K out of 

which the artist commission is $1K and the Albert 

printing fee averages to $8K per mural. The gross margin 

on the printing fee is 90% after paying 5% to the Albert 

operator and 5% to the sales representative. SprayPrinter 

already has over 30 trained operators for the handheld 

device who want to become operators for the Albert robot. 

Over 200 professional muralists and painters from 35 

countries have signed up to travel to Estonia or San Jose 

for training.  

The company has completed printing of 8 murals as a 

proof of concept (2 in Estonia and 6 in the Bay Area). 

SprayPrinter recently inked collaboration with Bosch for 

€200K to explore co-development opportunities for 

launching handheld printing device for the consumer 

market. The go-to-market strategy for the commercial 

market in the San Francisco Bay Area includes 

collaboration with cities and value additive propositions to 

property owners. As an example, SprayPrinter is in 

negotiation with the San Jose City Council to clean up 

blighted areas and create pedestrian routes between transit 

stations and offices/restaurants. The company has 

identified over 5,000 walls in the Bay Area.  

SprayPrinter was founded in 2015 in Estonia and 

converted to U.S. Delaware C-Corp in 2017. The 

Executive, Sales, Marketing, and Business Development 

team is in the Bay Area (2-4 persons), and the R&D as 

well as Backend office is in Estonia (8-10 persons).  

SprayPrinter is raising $1M with a convertible note for 

R&D, business development, and operations. It has 

previously raised $725K from angels (including Jason 

Calacanis), crowdfunding via Kickstarter and Indiegogo, 

awards, and grants. The company is part of the ABC 

Silicon Valley accelerator. 

mailto:richard@sprayprinter.com?subject=Band%20of%20Angels/%20SprayPrinter
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BELL BIO will be presented by Founder & CTO Caleb 

Bell (caleb@bellbiosystems.com; 650-380-8439). Prior 

Band member investors include: Jan Jannick, Tom 

Driscoll, Pat Guerra, and John Lilly. “Dead or Alive?” 

The inability to distinguish, image and ultimately 

optimize for live, viable and therapeutically active 

injected cells from dead ones is hampering the 

advancement of cellular based therapies.  

Cell therapy is the fastest growing segment in medicine; 

exemplified by advances in immuno-oncology, stem cell 

and regenerative medicines. Yet few are in the market 

due to clinical trial failures – a significant contributor 

being an inability to optimize for cell viability and to 

track cell localization. Proper cell tracking and fate 

assessment of transplanted cells has eluded the field to 

date but is considered essential to optimize treatment 

procedures. Lacking non-invasive methods for cell 

tracking and monitoring has led to misunderstood 

treatment protocols, slowed or early terminated 

development, approvals and revenue streams. 

Bell Bio’s technology addresses these gaps by enabling 

visualization in near real-time of the fate of live cells 

post injection through the use of Magnetic Resonance 

Imaging (“MRI”). Such cell tracking is critical for: 1) 

confirming where cells go, 2) proving they remain viable 

and efficacious after injection, 3) optimizing dosing 

regimens and, eventually, 4) monitoring and customizing 

patient treatments for personalized medicine. 

Bell Bio’s technology is the only practical solution that 

enables tracking of live/viable cells. The FDA and other 

governing bodies now are actively requesting inclusion 

of non-invasive cell tracking data into pre-clinical and 

human subject trials, specifically to report on the 

viability of cells, but other technologies do not 

distinguish live from dead cells. The Magnelle®-

Powering™ platform for Cell Therapies is critically 

useful for researchers, sponsors, and clinicians. Magnelle 

(magnetic organelle or endosymbiont) agents are derived 

from naturally magnetic, non-pathogenic bacteria. Bell 

Bio has begun commercialization for the basic research 

market. The basic Magnelle Cell Tracking Kit includes 

Magnelle endosymbionts, labeling reagents & proprietary 

assays - the MagTag™ labeling device is additional.  

To address the clinical development and clinical trials 

markets, Bell Bio is developing cGMP versions of both 

the cell labeling and the equipment. The Magger™, for 

example, will be an automated, GMP-compliant labeler 

with higher throughput than the MagTag.  

The use of living cells as therapies is the fastest growing 

segment in drug development, and by 2020 the need for 

adjunct cell tracking is estimated to be a $1.5B sub-

market that can be segmented into: basic research 

($474M), clinical development ($652M) and clinical trials 

($358M), which have increasing regulatory requirements. 

Through acceleration of clinical assets, additional 

opportunities will emerge as more cell therapies are 

approved.  

The business model is to sell rare specialty adjuvants to 

cell therapies through a consumable driven high value 

product model. The combination of value based pricing 

and recurring revenue from consumables will provide 

large profit margins. For rapid adoption, Bell Bio will 

leverage the large installed base of MRIs in facilities that 

service cell therapy developers. 

Bell Bio’s staged market penetration strategy lowers the 

risk and positions the company for cash-flow-break-even 

in post funding year 3 and a potential exit in year 4.  The 

current funding raise plus projected sales and grant 

funding are expected to fund company operations without 

needing additional equity funding rounds.  Comparable 

exits in this market are $300M or higher with multiples on 

revenue ranging from 5.5X to 18.4X. 

 

LABDOOR will be presented by Founder & CEO Neil 

Thanedar (neil@labdoor.com; 314-757-6345). Prior Band 

member investors include: Pat Guerra, Ken Arnold, Steve 

Martello, and Sudz Khawaja. Labdoor is a supplements 

marketplace featuring over 800 products and counting, 

alongside scientific reviews and lab testing results, so 

consumers can shop with simple, objective facts about the 

quality and safety of products they entrust with their 

health. 

Supplements are critically under-regulated. $36B 

supplements are sold in the US each year, yet 70% of  

products fail quality control inspections. Consumers lack   

“SECOND LOOK” 
The “Second Look” Lunch will be on Thursday, November 16th from 12:00 PM to 3:00 PM at The Bently Reserve 

(400 Sansome Street, San Francisco). In addition to repeat presentation from Seal Rock, Snapwire, and SprayPrinter, 

we will hear an update from two Band portfolio companies that are currently fundraising: Bell Bio (June 2012 Dinner), 

an emerging biotech company that is commercializing tracking technologies for cell therapies; and LabDoor (July 

2013 Dinner), an independent company that tests supplements. 

mailto:caleb@bellbiosystems.com?subject=Band%20of%20Angels/Bell%20Bio
mailto:neil@labdoor.com?subject=Band%20of%20ANgels/Labdoor
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opportunity to disrupt the legacy Testing, Inspections, 

and Certifications (TIC) market, a $77B global industry 

still led by SGS (f. 1878) and Bureau Veritas (f. 1828). 

Labdoor is led by experienced entrepreneurs with deep 

laboratory, technology, and marketing backgrounds. Neil 

Thanedar, CEO, co-founded Avomeen Analytical 

Services, an FDA-registered product safety laboratory 

that was acquired for over $30M. Helton Souza, CTO, 

co-founded Tera&Creata, a software development and 

design firm, and spent 11 years building scalable Java 

systems for multinational organizations. Rafael Ferreira, 

CMO, leads Labdoor’s marketing and product strategy, 

and spent 12 years as an award-winning art director, 

designing for top brands like P&G, J&J, Roche, and 

Warner Bros. 

Labdoor is currently raising an additional $1-2M as an 

extension to its Series A financing. $3.7M has already 

been closed in this round, led by a $1M investment from 

Floodgate, which performed diligence and negotiated 

Preferred Equity documents. Fyrfly, Correlation 

Ventures, Zeno Ventures, Pacific 8 Ventures, Seabed 

VC, and Heroic Ventures also participated in this round. 

LabDoor has reserved $300K for Band members on these 

terms closing December 15, 2017. 

Band of Angels Meetings Calendar 
Deal Screening Committee 

11:30 AM - 2:00 PM  

Wednesday, December 6th 

Wednesday, January 31st 

Wilson Sonsini Goodrich & Rosati 

650 Page Mill Road, Palo Alto 

Deal Dinner   

6:15 PM - 9:00 PM 

Wednesday, November 15th 

Wednesday, January 17th 

Los Altos Golf & Country Club 

1560 Country Club Drive, Los Altos 

Second Look Lunch 

12:00 PM - 3:00 PM 

Thursday, November 16th 

Thursday, January 18th 

The Bently Reserve  

400 Sansome Street, San Francisco 

To attend any Band events, please RSVP to: 650.695.0400 or BandHQ@bandangels.com 

credible guidance on how to choose between brands. 

Massive product selection promotes decision paralysis, 

and user reviews are subjective and insufficient. 

Labdoor solves this problem by independently testing 

and ranking supplements. We find out whether products 

have what they claim and if they have any harmful 

ingredients or contaminants. Then, we grade and rank 

those products, write reports, and publish that 

information for free on Labdoor.com, so consumers can 

confidently buy the best supplements for their health. 

Labdoor.com attracts an audience of 400K+ active users 

and 2.5M+ pageviews every month. Our traffic 

consistently drives ecommerce sales for highly-rated 

products on Labdoor. For consumers, Labdoor is a 

unique resource. It’s free, unlike subscriptions on 

Consumer Reports, and it’s scientific, unlike user 

reviews on Amazon. 

Labdoor makes money in two ways. First, we earn a 

percentage of each purchase made by consumers through 

our website. Second, we offer testing and certifications 

for companies that need independent validation of their 

product quality. This B2C2B business model aggregates 

consumer demand and motivates companies to get their 

products ‘Labdoor Certified’, giving Labdoor the             

Band of Angels Annual Holiday Party  
 

Please join us as we celebrate the season 

On Tuesday, the fifth of December 

From six o’clock to nine o’clock  
 

Menlo Circus Club - 190 Park Lane, Atherton, CA 

RSVP: Band member plus one 

Festive attire. Cocktails & heavy hors d’oeuvres 

HOLIDAY 

mailto:sonja@bandangels.com?subject=Band%20of%20Angels
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Special Interest Group (SiG) Updates 

Accelerators: will attend the HWY 1 Demo Day on Tuesday, November 14th at 6:00 PM (135 Mississippi St, San 

Francisco). If you would like to receive an invitation, please contact Sanjiv Taneja (sanjiv@bandangels.com). 

Blockchain: will have its kickoff meeting on November 17th from 12:00 PM to 3:00 PM at First Republic Bank (2100 

El Camino Real, Palo Alto) with two speakers: Indu Kodukula, VP Development, Blockchain and Distributed Ledger 

Technology (DLT) at Intuit and Michael Golomb, Managing Partner and Founding Member of The ICO Governance 

Foundation. If you would like to join this newly formed SiG and propose speakers, topics, and deals related with 

Bitcoin, Blockchain, and Initial Coin Offering (ICO), please contact Basant Kedia (bkedia@bandangels.com).  

Life Science/MedTech: will meet on Wednesday, November 15th at Carr & Ferrell (120 Constitution Dr, Menlo Park) 

from 11:00 AM to 2:00 PM. For more information, please email Craig Pritsky (cpritsky@bandangels.com), as well as 

the SiG chairs Mike Bates (mbates@gmail.com) and Rich Juelis (juelis@sbcglobal.net).  

VC SiG: enables closer collaboration between the Band and participating VCs. The SiG Chair Jack Guedj has been 

meeting with Seed and Series A/B VC funds mostly with $50M to $150M under management. Please contact Jack 

(jackpguedj@bandangels.com) with connections to any VCs that you have relationship with and you think might be 

interested, or if you are an investor in a Band-funded company that is raising its next Seed or Series A. 

Wearables, Consumer & Semiconductor: will meet on Monday, November 13th at TechCode (1172 Castro St, 

Mountain View) from 11:00 AM to 3:00 PM. Please note the new time and location. To nominate companies, contact 

the SiG chairs Kurt Petersen (kurt.mems@gmail.com) and Bruce Walicek (bwalicek@bandangels.com). 

Recent Presenter Updates 
Pilot.ly (September 2017 Dinner) is an enterprise SaaS platform that enables professional creators to optimize videos 

based on viewer insights in Media (i.e. NBC Universal, Netflix ) and Corporate Brands (i.e. SharkNinja, P&G). Pilotly 

is in active due diligence with the Band. This week they closed $120K for a select set of early commitment and they 

are continuing to pursue a priced Seed round of $1.25M with existing VC seed investors committed to participate 

($600K committed thus far). For more information, please contact the CEO James Norman (jnorman@pilot.ly) and 

Band Sponsor Ron Burns (rburns@bandangels.com). 

When Labs (July 2017 Dinner) is artificial intelligence technology for augmenting management. The company 

received investment from 5 Band members. The round is still open and if you are interested, please contact the Band 

Sponsor Juan-Antonio Carballo (jantonio@ieee.org). 

monARC Bionetwork's (August 2017 Dinner) patient centered digital research platform empowers patients to share 

their data directly with researchers to accelerate the search for new treatments saving pharma and device companies 

millions in operational costs and billions in lost revenue. monARC has closed $125K out of the $300K Band allocation 

and investments are still welcome. In September, Band member David Urry joined monARC as Chief Technology 

Officer, and under his leadership the company is  positioned to scale its full stack technology platform to meet rising 

customer demand. If you are interested in investing, please contact the CEO Komathi Stem (kstem@monarcbio.com).  

Purissima (October 2017 Dinner), the early stage high impact biotherapeutics company, is on track to secure 

over $200K from approximately 12 Band investors after closing over $460K from Life Science Angels and 

other individuals. The company expects to close its $750K target seed round oversubscribed by the end of 

November. For more information, please contact the Band sponsors Craig Harding (charding@bandangels.com) 

and Rich Juelis (juelis@sbcglobal.net) or the CEO George Rudenko (grudenko@purissima.bio). 

EcoVolt Electric Company (October 2017 Dinner) EcoVolt rents unused rooftops from commercial, retail and 

apartment landlords (similar to cell tower leasing). They install solar and sell electricity to tenants who opt-in. The 

company pays a percentage of gross sales to the landlord as “roof rent.” EcoVolt is doing a first close the week of 

November 13th. They are in active due diligence with individual Band members now. For more information, please 

contact CEO (and Band member) Bill Hilliard (Bill@EcoVoltElectric.com) to get access to the company’s data room 

with financial, marketing, and legal diligence documents. 
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