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We ended 2016 with an especially lovely and well attended holiday party at our traditional 
venue--the Menlo Circus Club in Atherton. Approximately 160 members and their guests 
attended making it the largest such gathering we have hosted.  This was a fine endcap to an 
active year.   

The final numbers are now in and during 2016 the Band invested in a total of 17 companies; 
13 new financing and 4 follow-ons. The follow-on fundings in particular were promoted by a 
new program we have started in September that gives current portfolio companies the 
opportunity to come back to the Band and present a second time after some progress has been 
made. This “Second Look” lunch is held the day after the Band dinner in San Francisco. For 
example, iBeat raised $200,000 when it first presented to the Band, but raised $600,000 more 
after appearing at Second Look.  

Set and setting matter, this is why we hold our dinners at the fancy Los Altos Country Club; 
good wine and food and a classy setting facilitate the convivial mood which in turn promotes 
the bonding and engagement that make the dinner presentations, engaging with the 
entrepreneurs, and the Band in whole, so special and different. To promote the same dynamic, 
starting this month, we will be holding the Second Look meeting at the Bentley Reserve, a 
gorgeous facility that should match the occasion:  

Great news from our portfolio company Peloton, which is raising $50M at a share price of  
$2.12 per share. The Band invested in the series seed round price of $0.34/share; so this is a 
nice step up in valuation and a big step toward bringing this 21st century technology into the 
real world. Congrats to all the Band members involved! 

We’d like to update and verify all our Band investment records for activity in 2015 and 2016. 
Can you please take a moment and self report any investments you made during this time, 
either initial investments or follow-ons, to Sonja? This helps us have better statistics, but it 
can help you when BandHQ receives information about your companies that these companies 
neglect to send to you! 

We have an active year planned: save the date for Mentor Day on May 2nd, this year’s 
Summer Party will be on July 13th at Craig London’s Vineyard in Woodside, Portfolio Day is 
on October 4th and our Holiday Party will be on December 5th. Give a think of any 
“investment grade” friends who might be interested in coming to a Band meeting, either in 
Los Altos or San Francisco; and please let us know if one of your portfolio companies is 
fundraising so we can consider them to present at Second Look. 
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Leslie Murdock has more than 35 years of progressive finance and accounting 

experience. He started his career with Ernst & Young working in their Dublin Ireland, New 

York and Silicon Valley offices. In 1989, he founded Murdock & Associates/Horn Murdock 

Cole. Under his leadership the company became one of Silicon Valley's premier accounting 

consulting firms. He has been a pioneer in providing CFO services to venture backed 

companies and was one of the first to recognize the need for senior level financial consulting 

services, including corporate governance. Clients included Google, EBay, Apple Computer 

and Yahoo. Accretive Solutions acquired Murdock & Associates in 2000 and Leslie left the 

firm in 2004, having built the firm up to 150 professionals.  

After Accretive, Leslie became a founding member of the Clean Tech Open, now a global clean tech accelerator. He 

was the first CFO of Simple Hired, a VC back job search website recently sold to Indeed. In 2007, with Claire Martell, 

he founded Murdock Martell a consulting firm proving CFO and accounting services to start-ups and emerging growth 

companies. Clients include Verifone, Google, Reflective, Udacity and some emerging startups. For the past twenty 

years, Leslie has been active as an angel investor and financial advisor to start-up technology companies. Notable 

investments include AtWeb acquired by AOL, Kontera, acquired by Singapore Telecom, Simply Hired acquired by 

Indeed, 3Scale, acquired by Red Hat, PowerInbox, Adaptive Insights, Broadspot Imaging and Edison Pharmaceuticals.  

Leslie is a Chartered Accountant and a Fellow of the Institute of Chartered Accountants. He has passed the CPA Exam, 

and he is a member of the American Institute of Certified Public Accountants, the California Society of CPAs and the 

Institute of Internal Auditors. He a founder, past board member and mentor for the California Clean Tech Open, a 

business accelerator to promote clean/green technologies, past board member of Acterra, an environmental non-profit 

and is Treasurer of The Irish Literary & Historical Society. Additionally, Leslie is past President of both the San 

Jose/Dublin Sister City Program and the San Jose Conservation Corps, a non-profit job training program for at-risk 

youth. Leslie is planning to retire from Murdock Martell in March 2017 and is looking forward to actively participating 

in the Band of Angels.  

 

Dave Krauthamer has over  20 years exper ience in the high technology, bio medical and 

financial industries. He is the Executive Vice President of Emtec Digital Services, an IT 

consultancy that enables end-to-end digital transformation. Previously, he served as the Chief 

Executive Officer of Intelenex, Inc., a Cloud Integration services company, which he sold to 

Emtec in 2015. Dave built Intelenex around the basic premise that companies deserve 

transformational solutions that enable them to dominate their industries. Intelenex fused its 

extensive knowledge of how high-performance organizations work with Oracle's Broad 

Solutions Set (Sales, Marketing, Finance, Human Resources, Manufacturing, and Supply 

Chain). Intelenex went on to become a lead partner in the transformation of Corporate Systems to the Cloud. Because 

of this work, Intelenex was recognized as Oracle's Top Cloud ERP Sales Partner in 2015, closing the year by selling 

almost 50% more Cloud ERP licenses than any other partner. 

Dave served as Director of Information Systems at Advanced Fiber Communications, where he was responsible for 

implementing and deploying an enterprise wide information strategic plan. Prior to his work at AFC, he held various 

management positions at Parker Hannifin, a leading industrial automation manufacturer.  

Mr. Krauthamer has taught university level courses in Information Technology and has been a key industry contact for 

the Wall Street Journal, Computer World and PC Week. He holds a B.S. in Computer Science from California State 

University-Los Angeles and has completed executive programs at Stanford and California Institute of Technology.  

Welcome New Members 
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Craig Harding is a corporate lawyer  with over  30 years exper ience representing 

companies in a variety of industries. He is Managing Director of Sand Hill Corporate 

Engineering, and founder and Deal Engineer at Deal Labs, a laboratory for securities 

transactions.  

Craig is the former General Counsel and Secretary of Tesla Motors, Inc., where he worked for 

five years for all four current and former Tesla CEOs. In this position, he managed legal 

affairs for the company, including Tesla's Series D, E, and F rounds, the loan to Tesla from the 

Department of Energy, and Tesla's IPO. Prior to joining the executive team at Tesla Motors, 

Craig was General Counsel and Secretary at Metreo, Inc. Previously, he was General Counsel at Intershop 

Communications, Kaleida Labs (a joint venture of Apple and IBM), and Actra Systems (a joint venture of Netscape 

and General Electric).  

Craig is a member of the State Bar of California, and has a JD from Vanderbilt University Law School and an AB in 

mathematics from Duke. Craig is a distance runner and has completed over 50 marathons and ultramarathons, and ran 

the 2015 New York Marathon in 3:37.  Craig has two daughters and lives in Woodside. 

 

Erich P. Horn, MD, MBA is a board-certified ophthalmologist, educator and entrepreneur 

whose private practice (East Bay Eye Specialists) is in Oakland, California. Specializing in 

advanced technology cataract surgery, glaucoma care, ocular trauma reconstruction and eye 

diseases of aging, he’s practiced clinical ophthalmology for 17 years.  

Dr. Horn currently is Vice-Chair of the Department of Ophthalmology at California Pacific 

Medical Center in San Francisco, where he also serves as Chief of Comprehensive 

Ophthalmology. In this role, he teaches residents, fellows and medical students in the 

classroom and in the operating room. He is active in the American Academy of 

Ophthalmology, chairs the Practicing Ophthalmologists’ Committee in his specialty and teaching fellow 

ophthalmologists annually at the Maintenance of Certification Review Course in Chicago. He has been honored by the 

Academy with the Secretariat Award and the Achievement Award.  He serves on the Board of Directors of the non-

profit Pacific Vision Foundation and Prevent Blindness Northern California, both headquartered in San Francisco.  

Dr. Horn earned his MD from Harvard University in 1995, following a Howard Hughes Medical Institute/NIH research 

fellowship and undergraduate studies in History at Brown University. He earned an executive MBA from Wharton in 

2009, and led a team to a third place finish in the Wharton Business Plan Competition that year. Dr. Horn’s 

entrepreneurial ventures include marketing an improved ocular prosthesis for people who lost an eye due to cancer or 

trauma and a nutritional supplement to enhance ocular health in people over fifty. He is interested to bring his medical 

expertise to evaluating new products and companies and especially looks forward to working with the Band of Angels 

Life Sciences/Biotech SiG.  

Dr. Horn is married to Biljana Horn, MD and they have two sons, Thomas and Philip. 

  

 

 

To attend any Band events,  

please RSVP to: 

650.695.0400 or  

sonja@bandangels.com  

Deal Dinner   

Wednesday, January 18th 

6:15 PM - 9:00 PM 

Los Altos Golf & Country Club 

1560 Country Club Drive, Los Altos 

Online registration link 
 

Second Look  

Thursday, January 19th 

12:00 PM - 3:00 PM 

The Bentley Reserve  

400 Sansome Street, San Francisco 

Online registration link 

mailto:sonja@bandangels.com?subject=Band%20of%20Angels
https://january2017dinner.eventbrite.com
https://www.eventbrite.com/e/band-of-angels-january-2017-second-look-lunch-tickets-30760472401
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CONNECT HOMES (CH) is presented by co-

founders Jared Levy (310.913.3931; jared@connect-

homes.com) and Gordon Stott and sponsored by Band 

member Mike Horton (mike.a.horton@me.com) and co-

sponsored by Joan Plastiras and Tom Driscoll. The adage 

"all real estate is local" points to a key problem in the 

home building industry; home choice is dictated by local 

supply and new home construction prices are controlled 

by the local build climate. CH seeks to fundamentally 

change the localized nature of the home building 

industry by delivering modern, green homes to national 

markets at less than half the cost of building locally. 

CH's patented modular system overcomes the industry’s 

key logistical problems by manufacturing in a single 

factory in a low-cost region and using the intermodal 

shipping container network to cost-effectively serve all 

high-cost housing markets. 

We are at an unprecedented crossroads in the home 

building industry as it merges with innovation and 

technology.  There is an ever growing demand for 

modern, efficient, green homes.  There is also a 

generational shift of consumers not wanting to live in 

outlying suburbs and preferring to stay in more lively 

urban neighborhoods.  These market forces are being met 

by an aging US housing stock, 40% of which was built 

prior to 1969.  These post war developments that fill our 

metro regions are energy inefficient, too small for 

growing families, too costly to remodel and were built 

for a consumer demand now over 50 years old.  There 

are 32 million of these homes nationally.  This is a huge 

market opportunity for CH.  In high cost to build 

metropolitan regions CH can deliver homes nationally at 

1/2 the cost and in 1/3 the time as local homebuilders. 

With over 1M housing starts a year – many of these 

being vacation homes – CH is also often the best choice 

for building in high-cost second home regions as well.   

With organic growth and no money spent on marketing, 

CH has 35 homes in contract this year, representing over   

$16m in revenue, with an additional $35m in the sales 

pipeline. The CH team has more  experience building 

high-end factory-built homes than anyone else in the 

industry, with projects making the cover of Dwell 

Magazine five times and the first prefab home in 

Architectural Digest and GQ. The team is dedicated to 

bringing high-design to those previously priced out of 

building their dream home by developing the first 

scalable, national building platform. 

CH has previously raised $2.3M from an angel investor 

and friends and family.  CH has currently raised $650K of 

a $2M round to help scale operations to achieve 2-homes-

a-month output in their factory, take per-home gross 

margin from 20% to 36%, and implement a sales and 

marketing strategy to increase lead gen and sales by a 

factor of 3. Achieving these metrics puts the company in 

position to go out for the capital needed to scale 

exponentially and achieve the goal of building thousands 

of homes a year within five years. 

 
CRATER, presented by CEO Alex Alper t 

(718.954.4999; alex@crater.co) and sponsored by Band 

member Paul Russo (paul@geosemi.com), uses mobile 

technology to replace onsite estimates, dramatically 

reducing costs for moving and relocation companies. 

Movers spend $25B on estimates, and Crater can save 

them 60%, resulting in a $10B addressable market. Crater 

is being rapidly adopted worldwide by the largest 

companies in the USA like United / Mayflower, Pickfords 

in the UK and Crown Relocations in Asia. Crater is now 

operating in 37 countries performing 10,000+ surveys and 

generating over 300K of revenue Y2D. 

Moving your home is an expensive and very invasive 

process. It usually starts with one or more moving 

companies sending a representative to your home, poking 

into every corner to inventory your possessions                  

JANUARY 2017 PROGRAM 
The Deal Screening Committee met on December 7th and chose from among the 57 companies under consideration the 

following deals: CONNECT HOMES, sponsored by Band member Mike Horton; co-sponsored by Joan Plastiras and 

Tom Driscoll, creates affordable high-design modern green prefab homes that can be delivered worldwide from a 

single factory, CRATER, sponsored by Band member Paul Russo, uses a mobile platform to replace onsite surveys 

dramatically reducing costs for moving and relocation companies, and CLOUD OF GOODS, a fast-growing online 

equipment rental platform that provides travelers (and locals) easy access to the equipment they want on-demand. 

mailto:jared@connect-homes.com?subject=Band%20of%20Angels
mailto:jared@connect-homes.com?subject=Band%20of%20Angels
mailto:mike.a.horton@me.com?subject=Connect%20Homes
mailto:alex@crater.co?subject=Band%20of%20Angels
mailto:paul@geosemi.com?subject=Crater
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and then giving you an estimate of the cost to move. It’s 

not just painful for consumers it’s really expensive for 

moving companies costing them over $245 per onsite 

estimate. 

The moving industry is more competitive than ever, and 

customers are getting multiple estimates resulting in 

unsustainable sales costs. Crater offers a software-based 

"Point of Sale" solution for moving companies called 

SurveyBot. After finding a moving company in the 

Crater network, a customer chooses a time, including 

nights and weekends, to get their estimate over video 

chat. A recording of the interaction establishing the 

condition of the items is processed using our pending 

patent algorithm to create the volume, weight, and 

packing within 92% accuracy. This means faster and 

more accurate quotes for customers resulting in a faster, 

less costly sales cycle for Moving Company.  

Crater is capitalizing on its first mover advantage by 

deeply integrating with their clients, both improving their 

end customer experience and increasing the switching 

cost. Embedded widgets on their website and API access 

to their software systems makes Crater very sticky. 

Crater’s sharing features are creating a network effect, 

and new entrants would need to handle the inherent 

complexity of video chat and object recognition tech, 

which has taken us years to get right and are protected by 

a pending patent. 

Crater is a team of moving industry and startup veterans 

who know how the industry operates and how to run a 

tech company having worked for some of the major 

moving, relocation, and transportation companies, and 

collaborated at a moving marketplace startup. Crater 

began by understanding the market opportunity and user 

experience first, and then built the right team combined 

with the right technology. 

Crater is currently developing proprietary software at the 

point of sale to enable upselling and cross selling of 

complimentary products and services. This entry point 

framework will enable a customized marketplace for 

moving companies to differentiate the consumer 

experience. Product offerings envisioned include 

insurance, packing, and other services to assist 

consumers with their move. Crater’s exit strategy targets 

an acquisition by a software company in the consumer 

marketplace space; Uber, Amazon, Google. There is a      

multiple valuation of exit to software company rather than 

to a moving or relocation company. The value of Crater’s 

point of sale marketplace software solution can include 

additional verticals beyond the moving industry where 

Acquirer's market strategy looks to expand. 

 

CLOUD OF GOODS is presented by co-founders 

Punsri Abeywickrema, CEO (650.787.6034; punsri@ 

cloudofgoods.com) and Stacy Tran, COO (206.816.5054; 

stacy@cloudofgoods.com). It is an online rental 

marketplace where travelers can conveniently rent baby 

equipment, mobility aid, and sports & outdoor gear on-

demand. 

Our mission is to make travel easy by enabling visitors 

and locals to rent all the gear they want. Gone are the 

days of checking in bulky gear at the airport or lugging 

them around. Everything customers want will be waiting 

at their hotel or delivered on location. Travel light and 

we'll do the rest! 

Currently, Cloud of Goods operates in the San Francisco 

Bay Area with plans to expand nationally rapidly. Baby 

gear (strollers & car seats), mobility equipment 

(wheelchairs & scooters), and outdoor equipment 

(camping tents & sleeping bags) are popular rentals on the 

platform at the moment.      

After launching beta in San Francisco in April 2016, 

Cloud of Goods has already become a popular brand 

name among tourists and locals alike. We’ve generated 

over $65,000 in revenue (700+ rental transactions in less 

than 8 months of launch) and are growing exponentially 

in the San Francisco Bay Area. 

One of our satisfied customers had this to say recently:  

“FIVE STARS for customer service, product 

availability and reasonable rates. Traveling from 

Texas to San Francisco, Cloud of Goods was 

recommended by word of mouth. Most pleasant 

consumer experience I have had in as long as I can 

remember. Stop looking and rent at Cloud of Goods”.  

See more of our 5-star reviews here: G+  Yelp 
 

With 88 million tourists traveling to the U.S. every year 

and more than 1 trillion international tourists worldwide,  

mailto:punsri@cloudofgoods.com?subject=Band%20of%20Angels
mailto:punsri@cloudofgoods.com?subject=Band%20of%20Angels
mailto:stacy@cloudofgoods.com?subject=Band%20of%20Angels
https://www.google.com/#q=cloud+of+goods&lrd=0x808f7e1cb07d0ee3:0xa42af05fc625073c,1,
https://www.yelp.com/biz/cloud-of-goods-san-francisco-3
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businesses and large franchises are often inefficient and 

have technological limitations and the ability to provide 

on-demand delivery services. We plan to create effective 

barrier to entry by establishing partnerships with key 

travel industry entities including airlines, hotels, car 

rental agencies, etc.  A couple of key partnerships are 

already in place in San Francisco and a few more are 

being negotiated at the moment.  

We are raising a $1.25M seed round and have already 

raised $450K thus far.  The funds will be utilized to 

launch our rental service in 3 key markets in 2017 

starting in Orlando, Florida in January 2017. 

“SECOND LOOK” PORTFOLIO PRESENTATION 

Cloud of Goods is going after a massive market 

opportunity. Airline baggage limitations, extraneous 

fees, and the inconvenience of lugging bulky gear are 

encouraging consumers to look at ways to access the 

gear they want at their destination. It is estimated that 

U.S. domestic travel spending will surpass $1 trillion by 

2020 and the U.S. travel recreation spending is estimated 

to pass $64B; international travel recreation spending 

could be at least 5X more. Based on this, the Cloud of 

Goods market share is estimated to be $3.6 Billion in the 

U.S. and at least 3X more internationally. 

We don’t currently have a significant direct competitor; 

indirect competitors including local specialized rental      

The “Second Look” Lunch will be on Thursday, January 19th from 12:00 PM to 3:00 PM at The Bentley Reserve (400 

Sansome Street, San Francisco). Band portfolio company SAVVY, which we seeded in 2015, is raising follow-on 

funding and will present. In addition, Connect Homes, Crater, and Cloud of Goods will remind the attendees of what 

they are doing and answer more questions. If you would like to attend, please register on Eventbrite.  

SAVVY, presented by founders Thomas Arend, Ph.D. 

(415.504.1236; thomas@savvy.is) and Hamish Chandra 

(718.753.3173; hamish@savvy.is) and sponsored by 

Band member Christian Dahlen (christian.dahlen@ 

gmail.com), evolves the way the world learns. The San 

Francisco-based company has developed a global online 

platform that connects people for one-on-one learning 

sessions via browser-based live video. 

There is a massive gap in the online education market: 

most of today’s investment is in content and classes 

(market: $447B by 2020). However, content-based 

learning is dramatically under-effective, especially for 

adults (MOOC graduation rates are at 6.8%). The best 

way for adults to learn is from another person, one-on-

one. 1:1 learning is a big, fast-growing market ($106B by 

2018), but is mostly limited to the offline world today. 

Right now, the best way to find 1:1 teachers online is 

Craigslist (currently 384K ads in U.S.), which is difficult 

to use, hard to trust, unrewarding to good teachers, and 

limits both parties to meeting locally. 

Savvy gives more people access to the most effective 

way to learn: the platform connects learners and teachers, 

anywhere in the world, for live, one-on-one video            

learning sessions. On Savvy learners can discover, book, 

learn, pay, review and rebook seamlessly in their browser 

— on mobile and desktop. Teachers expand their 

business to learners worldwide. Video chat has become 

ubiquitous and quality has improved dramatically which 

allows learners and teachers to build rapport. Anyone 

with expertise can teach. 

The Savvy team uses a highly efficient user acquisition 

approach for consumer and business users including 

SEO/SEM, affiliate and influencer marketing, email 

campaigns. To grow the consumer marketplace rapidly, 

the company taps into already existing communities that 

want to teach and learn from each other. Savvy makes 

their content gurus bookable to their followers. That way, 

Savvy attracts supply that already has demand, and 

utilizes strong network effects, virality, and evangelism 

of these communities, while maintaining supply/demand 

liquidity. On the business side Savvy has been working 

with companies like Tripadvisor that offer Savvy to their 

employees as the most immediate, dramatically effective 

and affordable way to train them. Employee training is a 

$164B market in the U.S. alone. The Savvy team has 

been working with an increasing number of business        

https://january2017lunch.eventbrite.com
mailto:thomas@savvy.is?subject=Band%20of%20Angels
mailto:hamish@savvy.is?subject=Band%20of%20Angels
mailto:christian.dahlen@gmail.com?subject=Savvy
mailto:christian.dahlen@gmail.com?subject=Savvy
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clients and will emphasize this attractive growth channel 

in 2017. 

Savvy raised $1.7M in March 2015 from the Band, four 

international VCs and 7 Angels. The founders are raising 

a Seed II round now to fuel their business growth by 

hypercharging their marketing and sales efforts. 

Savvy was founded in 2014 by two industry veterans and 

startup experts based on their passion for creating 

delightful products which have dramatic positive impact 

on people worldwide: Thomas Arend, Co-founder and 

CEO grew Airbnb's marketplace in 192 countries.  

Launched and grew web and mobile products to hundreds 

of millions of users worldwide at Google and Twitter. 

Thomas holds a Ph.D. in Artificial Intelligence. 

Hamish Chandra, Co-founder and Head of Product led 

Hattery Labs to design and launch multiple successful 

startups (e.g. CloudPhysics, Invitae, Brightfunds, 

vessel.io). Product strategy & design at Puddle. As a 

marketer, dramatically grew brands like Atkins, SciFi, 

got milk?, Comcast, Call of Duty. 

Special Interest Group (SiG) Updates 

Accelerators: will participate in an Investor Round Table with 12 hardware and IoT startups of the newest cohort of 

ReadWrite Labs (100 Broadway, San Francisco) on Thursday, January 19th from 2:30 PM to 3:30 PM. If you would 

like to attend, please email Sanjiv Taneja (sanjiv@bandangels.com).  

AeroAstro: will meet on Tuesday, January 24th from 10:00 AM to 3:00 PM at Larry Kelly’s office (1060 La Avenida 

St, Mountain View). To RSVP and if you have any interesting start up teams in this domain (broadly defined: new 

space, new aeronautics and related services, technologies, components), please contact Thomas Dittler 

(thdittler@efficienttechnologies.us) and Jacques Vallee (vallee@bandangels.com). 

AgFood Tech: will meet on Thursday, February 2nd from 12:00 PM to 3:00 PM at its new location Royse Law (149 

Commonwealth Dr, Suite 1001, Menlo Park). To nominate presenting companies and to RSVP, please email Jaleh 

Daie (jdaie@auroraequity.com) and Michael Geilhufe (mgeilhufe@bandangels.com). 

Digital Disruption: will meet on Thursday, February 9th from 11:00 AM to 2:00 PM at the Band’s office (750 Battery 

St, 7th Fl, San Francisco). Please email member Aron Bohlig (abohlig@gmail.com) to join our newest SiG focused on 

internet enabled business models and to nominate companies to present. 

Energy: will have office hours on Tuesday, January 17th at Lar ry Kelly’s office (1060 La Avenida St, Mountain 

View). The next Energy SiG meeting will be in February (date TBA) with Dirk Kayser on the state of the Solar PV 

market in China. Please contact Larry Kelly (lkelly@kellyven.com) for more information and to RSVP.  

LifeScience/BioTech: will meet on Wednesday, January 18th at Carr & Ferrell (120 Constitution Dr, Menlo Park) 

from 11:00 AM to 2:00 PM. To RSVP, please email Craig Pritsky (cpritsky@bandangels.com). To nominate 

companies, please contact the SiG chairs Mike Bates (mbates@gmail.com) and Rich Juelis (juelis@sbcglobal.net). 

Luminary: will meet on Tuesday, January 24th at 4:00 PM with Navin Chadha, Managing Partner of Mayfield 

Ventures at Foley & Lardner (975 Page Mill Road, Palo Alto). If you would like to attend, please confirm with Robert 

Kyle (rkyle613@gmail.com). 

Software: will meet on Wednesday, February 1st at Carr & Ferrell (120 Constitution Dr, Menlo Park) from 1:00 PM to 

5:00 PM. To nominate companies and to RSVP, please contact Ron Weissman (weissman@bandangels.com).  

Wearables, Consumer & Semiconductor: will meet on Monday, January 23rd at Carr & Ferrell (120 Constitution 

Dr, Menlo Park) from 1:00 PM to 5:00 PM. To sponsor a company to present, please contact the SiG chairs Steve 

Nasiri (snasiri@nasiriventures.com) and Kurt Peterson (kurt.mems@gmail.com). 

mailto:sanjiv@bandangels.com?subject=ReadWrite%20Labs
mailto:thdittler@efficienttechnologies.us?subject=Band%20of%20Angels
mailto:vallee@bandangels.com?subject=Band%20of%20Angels
mailto:jdaie@auroraequity.com?subject=AgFood%20Tech%20SiG
mailto:mgeilhufe@bandangels.com?subject=AgFood%20Tech%20SiG
mailto:abohlig@gmail.com?subject=Digital%20Media%20and%20E-commerceSiG
mailto:lkelly@kellyven.com?subject=Debate
mailto:cpritsky@bandangels.com?subject=Band%20of%20Angels
mailto:mbates@gmail.com?subject=LS%20SiG
mailto:juelis@sbcglobal.net?subject=LS%20SiG
mailto:rkyle613@gmail.com?subject=Luminary%20SiG
mailto:weissman@bandangels.com?subject=Band%20of%20Angels
mailto:snasiri@nasiriventures.com?subject=Band%20of%20Angels
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2017 Band of Angels Calendar 

Deal Screening Committee 

11:30 AM - 2:00 PM  

Wilson Sonsini Goodrich & Rosati 

650 Page Mill Road, Palo Alto 
 

Wednesday, January 25th 

Wednesday, February 22nd 

Wednesday, March 29th 

Wednesday, April 26th 

Wednesday, May 31st 

Wednesday, June 28th 

Wednesday, July 26th 

Wednesday, August 30th 

Wednesday, September 27th 

Wednesday, October 25th 

Wednesday, December 6th 

 

Life Sciences/Biotech SiG 

11:00 AM - 2:00 PM 

Carr & Ferrell LLP 

120 Constitution Dr, Menlo Park 
 

Wednesday, January 18th 

Wednesday, March 15th 

Wednesday, May 17th 

Wednesday, July 19th 

Wednesday, September 20th 

Wednesday, November 15th 

 

Energy SiG 

Dates/Time TBA on Tuesdays 

Larry Kelly’s Office 

1060 La Avenida, Mountain View 

 

Mentor Day 

May 2nd; 12:00 PM – 6:00 PM 

NASDAQ Entrepreneurial Center 

505 Howard St, San Francisco 

 

Portfolio Day 

October 4th; 8:00 AM – 6:00 PM 

Wilson Sonsini Goodrich & Rosati 

650 Page Mill Rd, Palo Alto 

Deal Dinner   

6:15 PM - 9:00 PM 

Los Altos Golf & Country Club 

1560 Country Club Drive, Los Altos 
 

Wednesday, January 18th 

Wednesday, February 15th 

Wednesday, March 15th 

Wednesday, April 19th 

Wednesday, May 17th 

Wednesday, June 21st 

Wednesday, July 19th 

Wednesday, August 16th 

Wednesday, September 20th 

Wednesday, October 18th 

Wednesday, November 15th 

 

Software SiG  

1:00 PM - 5:00 PM 

Carr & Ferrell LLP 

120 Constitution Dr, Menlo Park 
 

Wednesday, January 11th 

Wednesday, February 1st 

Wednesday, March 8th 

Wednesday, April 12th 

May 10 – BEST OF MENTOR DAY 

Wednesday, June 14th 

Wednesday, July 12th 

Wednesday, August 9th 

Wednesday, September 13th 

Wednesday, October 11th 

Wednesday, November 8th 

 

AgFood Tech SiG 

12:00 PM - 3:00 PM 

Royse Law  

149 Commonwealth, Menlo Park 
 

Thursday, February 2nd 

Thursday, April 6th (AgTech Conf.) 

Thursday, June 1st 

Thursday, August 3rd 

Thursday, October 5th 

Second Look  

12:00 PM - 3:00 PM 

The Bentley Reserve  

400 Sansome Street, San Francisco 
 

Thursday, January 19th 

Thursday, February 16th 

Thursday, March 16th 

Thursday, April 20th 

Thursday, May 18th 

Thursday, June 22nd 

Thursday, July 20th 

Thursday, August 17th 

Thursday, September 21st 

Thursday, October 19th 

Thursday, November 16th 

 

WCS SiG  

1:00 PM - 5:00 PM 

Carr & Ferrell LLP 

120 Constitution Dr, Menlo Park 
 

Monday, January 23rd 

Monday, February 13th  

Monday, March 13th  

Monday, April 17th 

Monday, May 15th 

Monday, June 12nd 

Monday, July 17th 

Monday, August 14th 

Monday, September 25th 

Monday, October 16th 

Monday, November 13th 

 

Digital Disruption SiG  

11:00 AM - 3:00 PM 

Band of Angels Office 

750 Battery, 7th Fl, San Francisco 
 

Thursday, January 12th 

Thursday, February 9th 

Thursday, March 9th 

Thursday, April 13th 

Thursday, May 11th 


